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State Control Lauded At Crowded 
N.Y. Department Centennial Fete 


NEW YORK—A throng of close to 
1,800 from every sector of the business 
jammed the facilities of the Waldorf- 
Astoria Hotel at the centennial ban- 
quet of the New York department. Al- 
though only last week it had unquali- 
fiedly opposed changes in state law to 
permit entry of life companies into 
the fire and casualty lines, the de- 
partment’s strictures apparently do 
not extend into the social area. Rep- 
resentatives from the leading life and 
property insurers could not possibly 
get closer together than they were in 


the crush of cocktail lines and close- 
ly placed tables at the dinner. 

Despite the overflowing crowd, 
which heard Gov. Rockefeller, Paul 
Hammel, Nevada commissioner and 
president of National Assn. of Insur- 
ance Commissioners, and Frederic W. 
Ecker, chairman of Metropolitan Life, 
all extol state supervision, Superin- 
tendent Thacher, as toastmaster, gave 
a family touch to the affair. 

Early in the proceedings at the ban- 
quet, he noted that on the dais were 
men whose departmental service to- 


tals 153 years: Julius Sackman, as- 
sistant superintendent and chief of 
the life bureau; Raymond Harris, dep- 
uty superintendent and chief coun- 
sel; Charles Dubuar, life chief actu- 
ary; and William C. Gould, chief of 
the property bureau. Mr. Thacher 
also asked 13 retirees of the depart- 
ment who had collectively contributed 
482 years of service to take a bow. 
Among them was Joseph F. Collins, 
former chief of the rating division. 
Seated on the dais were former su- 
(CONTINUED ON PAGE 24) 





Employers Liability 
And Northern, Eng., 
Plan Combination 


Employers Liability and Northern 
Assurance have announced plans in 
England for a merger. A holding com- 
pany, Northern & Employers Assur- 
ance Co., would be formed with a 
capital of £10,431,610, of which North- 





ern will hold 59% and Employers 
41%. 
Employers Liability has a large 


American casualty business, Northern 
writes fire and casualty in England 
and the British Commonwealth as well 
as in the U. S. The combined non- 
life business of the two companies 
runs approximately £70 million a 
year. 

Northern will continue its life busi- 
hess, which has expanded considera- 
bly in recent years. However, Em- 
ployers will dispose of its shares in 
the Clerical, Medical & General Life 
Assurance Society which will make 
that organization a completely mutual 
} organization. 

In the U. S. the Employers Lia- 

bility group wrote approximately $150 
million in premiums in 1959 through 
Employers Liability, American Em- 
ployers, Employers Fire, Halifax and 
Employers Surplus Lines Co. It also 
has a life company, Employers Life of 
America. 
Northern in 1959 had written prem- 
lums in the U. S. of more than $10 
million in Northern, Indemnity Ma- 
rine, American Marine & General and 
White Cross, the latter inactive. 

News of the merger plans was 
worth a 10% boost in the price of 
Employers Group Associates stock this 
week, to 79 bid. 


A. G. Caris Retires 


Dr. Albert G. Caris, statistician of 
the Ohio department, is retiring. Dr. 
Caris, 78, has been with the depart- 
Ment since 1942. He has been editor of 
the department’s newsletter, has been 
Tesponsible for administration of the 
surplus lines law and has had super- 
Vision of the examination procedure 
Which includes editing manuals. 
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Alaska Appoints 
Scott Commissioner 


William M. Scott, former U.S. man- 
ager of Canadian group, has been ap- 
pointed director of the Alaska depart- 
ment. He opened the U.S. head office 
of Canadian group at Los Angeles in 
1933 and directed operations until re- 
signing in 1951 to enter local agency 
work with the Scott, Irvine & Stiles 
agency of Los Angeles. 

Mr. Scott has been active in the 
Pacific chapter of CPCU and the 
California pond of Blue Goose. 


No Limits Auto Is 
Offered First Time 
In North America 


Unlimited liability coverage for 
private passenger automobiles has just 
been introduced in Canada by Cana- 
dian General of Toronto. The cover- 
age is unlimited for both BI and PDL. 

The business is being written on the 
basis of the company’s customary 
standard of underwriting for automo- 
bile risks, according to A. J. Beattie. 
superintendent of agencies. The cov- 
erage applies to individual owners on- 
ly, and excludes private passenger 
automobiles registered in the name of 
corporations, companies, or partner- 
ships. Otherwise, it applies to private 
passenger car rating classifications 
with the exception of principal opera- 
tors or named insured, male and fe- 
male, under 25. 

Unlimited coverage is new in Cana- 
da and so far as is known has not 
been written anywhere in North 
America heretofore, though it is writ- 
ten that way in England, South Africa, 
and elsewhere. 

Canadian General and its affiliate 
Toronto General comprise one of the 
principal competitive groups in Cana- 
da. They operate throughout the 
country. 

Zurich has promoted John H. Schis- 
sler to assistant superintendent of 
claims at Los Angeles. He was named 
claims supervisor in 1956. 


Homeowner Sales To 
Get Reliance Midwest 
Agents Nassau Trip 


Agents of Reliance in the 11 states 
reporting to the western department 
at Madison have been informed of a 
special campaign for the sale of home- 
owners which offers a free trip to the 
Bahamas to those booking $7,500 in 
premiums in the period Feb. 1-Sept. 
30. For an additional $5,000 in premi- 
ums, the producer may take his wife. 

The trip to Nassau is offered to any 
Reliance agent or his licensed solici- 
tor or broker reporting to the western 
department. New and renewal home- 
owners and tenants coverages will be 
counted, based on booked premiums. 
Booked premiums are described as 
those actually collected or collectible 
by the agent during the contest period. 
A three-year premium carrying an 
advance of $180 for the entire term is 
booked in its entirety but if written 
on the installment plan would produce 
only a booked premium for the first 
year. To encourage collection of three- 
year premiums, the agents are asked 
to explain to insured the advantages 
of the premium budget plan through 
Reliance Cananwill. 

An agency with several producers 

(CONTINUED ON PAGE 30) 


Continental Report 
Shows 1959 Gains; 
Auto Still Problem 


Underwriting Loss Down, 
Premiums Up; New Company 
Formed, Life Considered 


NEW YORK—Results of America 
Fore Loyalty companies in 1959 showed 
considerable improvement over 1958. 
While the group had an underwriting 
loss of $31,546,940, this was $22,319,- 
307 less than the year before. The re- 
port by Continental notes that with all 
affiliated companies now wholly 
owned, or practically so, by Continent- 
al, the financial statement represents 
the consolidated results of all com- 
panies of the group. 

Policyholders surplus was up by 
19% to a record $795,593,084 on a 
market basis. Assets increased 4.2% 
to $1,588,485,804, with Continental as- 
sets alone going over the billion mark 
for the first time. Premiums written 
of $537,689,174 in 1959 were up 3.9% 
over 1958. Loss ratio to premiums 
earned was 64.96 and expense ratio to 
premiums written was 38.78, com- 
pared with 68.9 and 39.27 in 1958. 

The group investment income was 
$41,398,210, up 4.6%. Net operating 
earnings were 82 cents a share after 
federal, state and local taxes, com- 
pared with a loss of $1.19 a share in 
1958. 


Investment Income 


In the report to shareholders, J. 
Victor Herd, chairman, and Nicholas 
Dekker, president, observed that the 
growth in premium volume was gen- 
eral as to classes of business and geo- 
graphical distribution. While under- 
writing results in 1959 showed con- 
tinuing improvement, management is 
still concerned with automobile exper- 
ience. Workmen’s compensation deter- 
iorated during the year. 

The report noted that in December, 
1959, Niagara Ins. Co., Bermuda, 
Ltd., had been established. This com- 
pany will participate in the interna- 

(CONTINUED ON PAGE 24) 
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“THIS IS THE WAY WE GET RID OF UNWANTED 


BUSINESS.” 
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By WILLIAM B. BUCKMAN 


Manager of Research Department 
Assn. of Casualty & Surety Companies 


In the next 20 years automobile 
registrations may almost double from 
approximately 59 million cars in 1960 
to about 110 million in 1980. Even as- 
suming an estimated lower limit of 
nearly 80 million cars by 1980, the 
casualty and property business will 
face a situation that it should be pre- 
paring for today. 

By 1965, betwen 64 and 72 million 
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Estimates Car Registrations In 


1980 As Best Key To Auto Market 


cars may be on the road; by 1970 be- 
tween 68 and 84 million, and by 1975 
between 72 and 99 million. 

The phenomenal increase in the post 
war automobile insurance market 
caught the majority of casualty-prop- 
erty companies off balance. Few had 
anticipated a doubling of passenger 
vehicle registrations from the 28 mil- 
lion in 1946 to approximately 57 mil- 
lion in 1958, with all the ensuing prob- 
lems. 

It does not take much imagination 
to realize that automobile registrations 
will continue to increase during the 


next 10 or 20 years and that the un- 
solved problems of today’s automobile 
insurance market will undoubtedly be 
multiplied. 


Registrations Key Factor 


It is not feasible to predict with any 
degree of precision what form auto- 
mobiles will take in the future. How- 
ever, we can draw on the past to 
estimate with some logic how many 
vehicles may be in use. Even here, 
however, the past must be employed 


(CONTINUED ON PAGE 27) 





Impartial Medical Testimony, Separation 
Of Tort Case Issues Discussed At Chicago 


Casualty Adjusters Assn. of Chicago 
at its January meeting heard a panel 
discussion on two new rules recently 
adopted by U. S. district court of 
northern Illinois on separation of is- 
sues in tort cases and impartial medi- 
cal testimony. Panelists were William 
J. McKenna, Royce G. Rowe Jr. and 
John F. White, all of the Chicago law 
firm of Jacobs, Miller & Lederleitner. 

Mr. McKenna, who outlined the his- 
tory and present status of the new 
rules, said the problem is to speed up 
administration of justice, since court 
delays are getting ever longer. He said 
remedies proposed are either within 
the framework of the present system 
or from the outside, adding that his 
firm believes in trial by jury and feels 
that the new rules will speed up the 
hearing of cases. Mr. McKenna gave a 
number of examples of the circum- 
stances necessary to remove a case to 
federal court and noted that both de- 
fendant and plaintiff have the oppor- 
tunity to avail themselves of the fed- 
eral removal statute. There will be 
“considerable maneuvering” to get 
into or avoid jurisdictional removal to 
the federal court under the two new 
rulings, he said. 


A Parade Of Experts 


As to impartial medical testimony, 
he said sometimes an undue amount of 
time is spent in getting up all of the 
evidence on an injury. The plaintiffs’ 
lawyers bring in their witnesses and 
the defendants to protect themselves 
also have “their own parade of medi- 
cal experts.” All of this is cause for de- 
lay. 

Mr. White, who discussed impartial 
medical testimony (rule 20), said that 
this may open the door to a new era 
in the federal courts and if it works 
may reach the state courts as well. 
He said it used to be a “battle of ad- 
vertisers” but now there is a new 
character in the cast “robed with au- 
thority.” 

If either the defendent, the plain- 
tiff or the court ask for an examina- 
tion by the impartial medical board, 
which has been appointed by Illinois 
State Medical Society, they can obtain 
this help. This request can be made 
even during the trial. This has already 
been done, even though the rule only 
became effective Nov. 3, 1959, Mr. 
White said. 

’ Questioned as to the impartiality of 
the medical panel, Mr. White said the 


manner of selection should guarantee 
this. He noted that the system was 
tried in New York, starting in 1952, 
and also in Maryland and Pennsylvania. 
New York began the impartial medical 
testimony panel as an experiment for 
two years to get better medical opin- 
ions, as well as to speed up cases, he 
said. At the conclusion of the two 
years the lawyers and doctors in New 
York were highly pleased by the im- 
proved “climate” of the medical testi- 
(CONTINUED ON PAGE 29) 


Great American 10% 
Off On Small Cars 


Great American is offering a 10% 
rate reduction for BI, PDL and PHD 
coverages on compact cars in conjunc- 
tion with its select driver plan writ- 
ten in American National Fire. 

A filing has been approved in Con- 
necticut. As additional filings are made 
and approved, the same reduction will 
be available in other states. 


Peerless has moved its Washington, 
D. C., office to 618 North Washington 
Street, Alexandria, Va. 
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Fire Dept. Grilled 
Before Chicago Rate 
Hearing Is Recessed 


The hearing by the Illinois depart- 
ment on the city of Chicago petition 
for a $10 million to $16 million re. 
duction in fire rates began last week 
in the State of Illinois Building and 
was recessed until Feb. 3 after two 
days of testimony by witnesses for the 
city. Vaughn Woodruff of the depart- 
ment presided as hearing officer. 

The city’s petition is widely regarded 
as a political maneuver by a Democra- 
tic mayor against a Republican-ad- 
ministered state. In putting its im- 
proved fire department facilities on 
the pedestal, the city has also placed 
it in jeopardy in that the hearing may 
turn out to be another source of em- 
barrassment in addition to the cur- 
rent police department — scandal. 
Charges have already been made by 
rating bureau counsel that the man- 
power leaves a great deal to be de- | 
sired both as to efficiency and ade- 
quacy. 


Says Profit Was 12% 


Assistant Corporation Counsel 
James J. Danaher, who represented 
the city, charged that the rates for the 
base period 1953-57 enabled the com- 
panies to net an underwriting profit 
of $27.4 million, or 12%. This, he said, 
was in excess of what the courts allow 
and what National Assn. of Insurance 
Commissioners recommend. He said a 
$10 million to $16 million reduction is 
in order. The rates are excessive in 
view of the city’s improved fire de- 
fenses, he contended, and this im- 
provement has not been considered 
because the National Board has not 
made a survey of the city since 1946. 

Furthermore, the city says the com- 
panies should furnish it with data on 
investment profits and fire losses in- 
curred. It requested that a method of 

(CONTINUED ON PAGE 30) 


Too Many Changes And 
Agents Will Oppose Tex. 
Auto Plan, Mason Says 


President Henry D. Mason of Texas 
Assn. of Insurance Agents has sent 
the members a bulletin on the public 
hearing of the Insurance Departmen! 
on the safe driving auto insurance 





' 





plan. 

He noted that the agents are ol 
record as supporting the principles 0 
a safe driving insurance plan, and i 
the hearing took the position that n 
changes should be made in the plall 
put into effect by the department Jan 
1 until it has been given a fair trial 

Mr. Mason observed that some pe? 
ple have expressed a feeling that op 
position to the Texas safe driving pla! 
is not making a bona fide attack on a 
plan but instead is attacking the rati 
control powers of the Texas depart; 
ment. 

Mr. Mason said that minority opp0os 
ition may cause the department ¢ 
make amendments, and if changes a! 
made they will have to be made als! 
in the credits allowed for the accider 
and conviction-free drivers. 

It is apparent, he added, that “ur 
less by some miracle an avalanche ° 
mail favoring the plan is received bi 
the board at once,” serious and fal 
reaching changes will be announcef 
shortly. These changes will be sutl 
that “there is a distinct possibility thé 
your association as a group might ? 
longer support the amended plan.” 
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W herever 
power lives... 


it takes specialists to keep it alive 


The Hartford Steam Boiler Inspection and 
Insurance Company is a nation-wide organ- 
ization of specialists in the exacting field of 
inspecting and insuring power equipment. 
Its more than 600 trained and experienced 
field inspectors, its engineering staff, its 
underwriters, its special agents’ and claims 
people—all have hut one purpose: to protect 
you against loss from accident to your boil- 
ers, pressure vessels, turbines, engines, elec 
trical and refrigerating equipment. When 
your boiler and machinery insurance is with 
this company you know you have the best. 


Jsioversnetais 


since 1866, the insuring and safeguarding of 


power equipment has been the only business of 
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St. Louis Agents 


Honor Newspaperman 

George A. Killenberg, city editor St. 
Louis Globe-Democrat, winner of In- 
surance Board of St. Louis’ 1960 an- 
nual newspaper and feature staff 
writer award for a series of articles 
published last year on public safety, 
was honored at the installation dinner 
of the board last week. He was pre- 
sented a_ special framed embossed 
certificate and a check for $100. 

Charles R. Flachmann served as 
master of ceremonies and the main 
speaker was J. Dewey Dorsett, general 
manager Assn. of Casualty & Surety 
Companies. 

New officers were installed by Sup- 
erintendent C. Lawrence Leggett, and 
they are: Chairman, John Broadhead 
Jr.; president, Charles W. DeWitt; 
vice-president, Harry Bishop; treas- 
urer, James O. Holton Jr., and secre- 
tary, George .D. Thomas. 

The meeting was attended by 300 
members and guests. 

J. Dewey Dorsett, general manager 
of Assn. of Casualty & Surety Com- 
‘ panies, in an address to St. Louis 
Board of Insurance Underwriters, 
gave as the major problems confront- 
ing the business, general inflation, 
continuing losses in automobile lia- 
bility, and the so-called merchandis- 
ing revolution. 

On merchandising, Mr. Dorsett 
warned that agency system insurers 
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can no longer afford to be sitting ducks 
at the mercy of insurers that do not 
use the agency system and are per- 
mitted to price agency companies out 
of the market for the cream of busi- 
ness. The agency system must do 
whatever is necessary to narrow the 
gap. Within the framework of the 
agency system, ways can be found to 
streamline the writing of business 
and collection of premiums, he said. 


Changes In Le. Tex. Field 


Traders & General of Dallas has ap- 
pointed Louis E. Miller special agent 
at Shreveport for northern Louisiana 
and Arkansas. He was formerly spe- 
cial agent at New Orleans. 

Donald C. Belkin has been appointed 
special agent at San Antonio for south- 
west Texas. He was formerly in the 
local agency business at Arkansas 
Pass, Tex. 


Pontiac Agents Elect Brummett 

Merton W. Brummett has been elect- 
ed president of Pontiac, Mich., Assn. 
of Insurance Agents. Other new offic- 
ers are Clifford Metty, vice-president 
and James Huttenlocher, secretary- 
treasurer. 


W. H. Morgen and Howard H. Kluv- 
er, both of Illinois Mutual Fire, and 
Edward J. Ryan, Municipal of Ameri- 
ca, have been named to Municipal’s 
board. 






















YOUR he 
A 


Insurance Hi /AGENT 





Substandard Private Passenger 
Automobile Market 


An old established Pacific Northwest Managing General 
Agency is seeking exclusive representation of a sound com- 
pany specializing in the writing of substandard private pas- 
senger car business. Direct inquiries to Box M-7, c/o The 
National Underwriter Co., 175 W. Jackson Blvd., Chicago 


4, Ill. 


+ COMMERCIAL STANDARD 


INSURANCE COMPANIES 
FORT WORTH, TEXAS 
RAYMOND E. BUCK 


PRESIDENT & CHAIRMAN OF THE BOARD 


SERVICE has been 


traditional with commer- 
cial Standard for over 35 
years. We are deeply aware 
of our responsibility to the 
INDEPENDENT 
AGENT. Our service must 
stand comparison if neces- 
sary and yet be so satis- 
factory that the suggestion 
of comparison is never 
broached. 




















Prepare For Mich. 
Agents’ Midyear 


LANSING—Plans are being com- 
pleted for the midyear business meet- 
ing of Michigan Assn. of Insurance 
Agents, Feb. 17-19 at the Sheraton- 


Cadillac Hotel, Detroit. 


Theme for the session will be 
“Things to Come,” including major 
panel discussions of the new home- 
owners contract and new automobile 


production. 


H. H. Nelson, Iowa agent, who has 
sold some 800 homeowners policies, 
will talk on “Time for Commission 


Crop Rotation.” 
Is Identity Blurred? 
Art Dannecker, advertising and 


pub- 


lic relations manager of Ohio Farmers, 
will discuss “Is Your Agency Identity 


Blurred?”’. 
Tobey Mason, Battle Creek, 


who 


participated in the Michigan associa- 
tion-sponsored European insurance 


clinics during the past summer 


will 


describe that trip of agency people to 


European insurance centers. 


Commissioner Frank Blackford is 


also slated for an address. 


Mohawk Formed To Write 


Plate Glass In New York 


Mohawk Ins. Co. has been organized 
and licensed to write plate glass in- 
surance in New York. The company 
is headed by Jacob K. Feinstein, pres- 


ident, New York agent and broker. 


Monroe Birnberg, vice-president, is 


president of Hunt agency, and 


Her- 


man A. Klein, secretary, is a vice-pres- 


ident of Ajax agency. 


Other officers are John C. Thiele, 
vice-president; Miltun Zlotnick, treas- 
urer; Arthur B. Fisher, assistant 
treasurer; and Milton Lester, assistant 


secretary. 


Cincinnati Promotes Hover 


Jack Hover, casualty representative 
of Cincinnati Ins. Co. has been ap- 
pointed state agent for west central 
Ohio for both fire and casualty lines. 
He will have headquarters in Hamilton. 





Stocks 


By H. W. Cornelius of Bacon, Whipple 


& Co. 


135 S. La Salle St., Chicago, January 26, 1960 
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N. ]. Legislature To 
Study Blues’ Rates 


TRENTON—A legislative study of} 
Blue Cross-Blue Shield rates and ad- 
ministration appears certain in New 
Jersey, but exactly what form it wil]! 
take is not as yet clear. The 1960, 
session is only three weeks old, and go 
far the only definite action taken has 
been on a bipartisan resolution passed 
by the senate which creates a six- 
member commission to investigate the 
two organizations. 

Asked if he would comment on the 
resolution, Gov. Meyner said he felt 
such an inquiry should delve int 
physican fee schedules as well as 
hospital costs. At the same time, the 
governor said he still favors a full- 
scale study and revision of the state’s 
insurance laws and that he would ap- 
prove appropriation of $25,000 for the 
purpose if a proposed bill receives 
legislative approval. A nine-member 
commission was authorized last year 
to make such a study, but no funds for 
it were appropriated. 

There will be no rate increase or 
request for one by Hospital Service 
Plan of New Jersey (Blue Cross) dur- 
ing 1960, according to Carl K. Withers, 
president, who was reporting earlier 
newspaper reports that an _ increase 
would be “demanded” during the year 


Hartford Accident Names 
Bullock At Cleveland 


Hartford Accident has named C 
Gilbert Bullock superintendent of the 
fidelity and surety department 2 
Cleveland. He is succeeded as Con- 
necticut bond spevial agent by Richard 
C. Barber, formerly at the New Eng- 
land office. 





INSURANCE MEN 


| 
Are you interested: | 


In a position with greater 
opportunities? 


In relocation to another 
area? 





In an unusual insurance 
position? 


For more than twenty years we of 
Fergason Personnel have devoted our et: | 
forts exclusively to the Insurance Person: 
nel field. This specialization has brought 
us intimate knowledge of the needs of 
Casualty, Fire, Life and Accident and 
Health Companies in all sections of the 
country. If you answer yes to any of the 
above questions, we suggest you fill in 
the coupon below and mail it to us. You 
will hear from us promptly. All inquiries 
handled confidentially. 





PLEASE SEND ME YOUR BROCHURE 
“HOW WE OPERATE” 


N 


OTe te ee ne eee eee ee ee ee ee ee 


FERGASON PERSONNEL 


INSURANCE PERSONNEL EXCLUSIVELY 
330 S. Wells Chicago 6, Ill. 
HArrison 7-9040 


— 
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It’s as simple as that. The policies a good insurance man sells And, on the other side, well-written policies must be offered 
| must be skillfully designed—and constantly modernized—by by insurance men who know where—and how—those policies 
the companies he represents. will do the most good. 


Independent insurance agents make it their Every one of the more than 50,000 agents 
business to know clients’ needs—and com- and brokers representing The Travelers is an 
rought panies like The Travelers make it their independent businessman . . . proving 
eds of | business to provide the policies to suit those through his daily activities the merits of 

| needs. the American Agency System . . . the method 
of selling insurance that has proven to be 
fill in : This is the American Agency System- best for the public and best for The Travelers 
s. You quality insurance sold through independent now one of the top 25 corporations in 


quiries agents. America . . . thanks to the independent agent. 


CHURE 
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Buyer Advocates State Against Federal 
Regulation Of Radiation Hazards, 
Points Out Conditions Are Not New 


In a talk at the annual meeting of 
the Self-Insurers Assn. at New York, 
O. T. Clayton of Esso Standard Oil 
Co. of New York advocated state rather 
than federal regulation in connection 
with radiation hazards. 

One of the errors most frequently 
made in talking about these hazards 
is to use the terms “radioactive con- 
tamination” and “radiation’’ inter- 
changeably, Mr. Clayton noted. They 
are different and each presents its own 
problem. For example, radioactive ma- 
terial sealed in a container will only 
allow the penetrating radiations of 
gamma and strong beta to escape the 
container—much the same as heat is 
emitted from a radiator. Accordingly, 
one who may be near would be ex- 
posed to that radiation without his 
knowledge. However, once the person 
removes himself from the nearness to 
that container, the radiation stops and 
the radiation in his body cannot be 
transferred, nor will he emit radiation 
himself. 

With respect to contamination, 
should the container break, the radio- 
active material, including liquid, gas 
or solid, may be spread onto surfaces, 
released into the air or, if touched by 
an individual, that person becomes 
contaminated and can transfer the 
material to someone else. Once the 
contaminated material is released, it 
may then be taken into the body by 
ingestion, breathing, smoking or by 
any fissure in the skin, in which case 
irradiation of internal body tissues 
will take place as long as the ma- 
terial remains therein. 

Cries are heard for new special 
funds. These would further socialize 
the WC risk and dilute the individual 
employer’s responsibility, he said. 

The legislators and the regulatory 
commissions of each state know what 
is best for working citizens of each 
state, Mr. Clayton believes. This prin- 
ciple has been tried within the frame- 
work of the WC laws and has not been 
found wanting, he went on. There is 
no basis, even with the increasing use 
of radioactive materials within an ex- 
panding industrial society, for the fed- 
eral government to assume more re- 
sponsibility in this field. 

Many states can now handle any 
claims that originate from ionizing 
radiation, without amending their pre- 
sent compensation legal structure. 
Others cannot. But many things must 
be considered before drastic changes 
are made. For instance, it must be 








ore ee omer er - 


| Levering Cartwright 
INSURANCE STOCKS 


Life-Fire-Casualty 


Cartwright, Valleau & Co. 


Members Midwest Stock Exchange 
Board of Trade Building 
Chicago 4, Illinois 
WaAbash 2-25385 Teletype CG1475 


You may telephone orders collect. 


PP PP BP FP PPB BP BPP PPP POP OO 


- 
eed eee eee 


FFF FPP PIPE PPE LO PEP OL OOOO 





recognized that the medical intake or 
radioactive ingestion can be dangerous 
—that all effects of radiation are in- 
jurious and that minute changes may 
develop through a series of biochemi- 
cal processes into individual catas- 


trophes that are wholly unrelated to 
industrial exposure. 

The conditions resulting from radia- 
tion are not new and almost from the 
beginning of the present WC system 
self insured employers and commercial 
insurers have been processing radia- 
tion injury claims of many types. A 
real problem in the radiation hazard 
is how to take care of cases where 
conditions, such as leukemia, and 
many other conditions, currently com- 
pensable under most WC laws, do not 
manifest themselves until some 20 or 
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30 years after exposure. Many of these 
conditions as well as others can result 
from fall out, ingestion of radiation 
contaminated meat, fish, vegetables 


or milk, exposure to X-ray therapy,} 


solar rays and other exposures com-| 
pletely unrelated to industry. 

This makes it difficult to determine. 
30 years after cessation of industrial 
exposure, whether the condition was 
due to a limited exposure in industry 
or to the normal pursuit of life and 
the exposure to which the commonal- 
ty is subjected. By extending the pe. 
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riod of time within which to bring 
delayed reaction claims removes 
from the medical profession the obli- 
gation of determining how much of 
the disability, if any, should be charge- 
able to industry and how much should 
be charged to other exposures. 

Shifting the entire liability to indus- 
try is like sweeping the dirt under 
the rug, Mr. Clayton declared. 

He believes that benefits to atomic 
workers should be comparable to the 
benefits payable to all other classes 
of workers in their respective states. 
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Schenke Clarifies Trend To National 
Advertising; Eyes Company, Agents’ Role 


These benefits should be defined by 
state not federal law. 

A number of states specifically en- 
compass radiation protection under 
their WC laws. Among them are Cali- 
fornia, Colorado, Illinois, Michigan, 
Massachusetts, New Mexico, New 
York, Pennsylvania, Rhode Island, 
Washington, Wisconsin, New Jersey, 
Louisiana. This would all indicate that 
the states are moving as rapidly as 
can be expected to provide for their 
workers as this hazard becomes more 
generally known. 


In the past decade, the insurance 
business has begun to take a decided- 
ly different attitude toward advertis- 
ing, Edmund V. Schenke, ad manager 
of Royal-Globe, declared in a talk at 
the January meeting of Nassau Coun- 
ty (N. Y.) Assn. of Insurance Agents. 
The business has found that adver- 
tising is a “must.” 
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Mr. Schenke believes that insur- 
ance is the hardest thing in the world 
to sell because agents and companies 
have made it that way. On one side, 
the companies did not engage or in- 
vest in the activity that creates and 
educates markets, and sparks sales by 
exposing people to the need for insur- 
ance—that is national advertising. 

On the other hand, many agents 
were not too enthused by company 
attempts at national advertising, be- 
cause they feared they would even- 
tually be by-passed in the selling of 
insurance. This attitude on the part 
of agents has been a prime factor in 
discouraging companies from adver- 
tising nationally, and it must, change, 
Mr. Schenke said. 

Many agents do understand, appre- 
ciate and support the national ad pro- 
grams of companies, he admitted. For 
those who may still resist the whole 
concept, he outlined how such adver- 
tising can increase their business. 

Before doing so, he dismissed the 
notion that national ads are a threat 
to the agent. The relationship of com- 
pany and agent has endured for many 
years. The agency system is not really 
much different from the dealer sys- 
tem or the retail outlet in other busi- 
nesses. The dealer or the retailer is 
the backbone of distribution which is 
the crux of American business. 


New Competitive Philosophy 


In insurance there will be no prob- 
lem of distribution, as long as it is 
fluid and efficient. That, of course, is 
up to the agent. But, possibly, insur- 
ance distribution is not meeting these 
standards, Mr. Schenke observed. 

He pointed out that a new competi- 
tive marketing philosophy has cap- 
tured the imagination and attention of 
the public. This is not so unusual. 
New philosophies are always being 
introduced and promoted in mass mar- 
kets. There is no reason why comba- 
tive techniques should not be uti- 
lized to offset the effects of the new 
philosophies. Agents would really have 
cause for concern if nothing was done 
to support and maintain the present 
system. 

National advertising creates mar- 
kets by informing and educating peo- 
ple. It is the force which changes the 
public’s thinking and mode of life. 
Unfortunately, insurance has been suf- 
fering from a dearth of information 
and education in the mass market. 
That is evident from the public’s lack 
of interest and its astonishing ignor- 
ance of insurance coverages and their 
importance. 

National advertising, with its tre- 
mendous persuasion, can in time in- 
crease the flow of insurance distribu- 
tion to a point where insurance will 
not be sold but purchased. In addi- 
tion, it can educate as to the value 
of qualified agents and their serv- 
ices—even though the product is pur- 
chased rather than sold. 


Explains Ad Functions 


There are two basic and elementary 
concepts in national advertising, Mr. 
Schenke said. First, it does not “sell.” 
It never has and it never will, but it 
is a powerful adjunct to selling. It 
creates desires and makes people cu- 
rious. It moves them to investigate. 
Yet, in doing all this, it brings people 
to a source of supply, which in insur- 
ance is the agent. Then—and only 
then—is a sale consummated. Adver- 
tising preconditions people to buy, and 








helps to convince them of the need 
for a product or service. Their final 
decision boils down to “where they 
will buy.” 

The second basic concept, Mr. 
Schenke said, is that all good ads ap- 
peal to one or more of the senses or 
instincts. Insurance is limited in its 
appeals. That’s one of the reasons it 
is hard to sell. However, it does ap- 
peal to certain instincts—among them 
fear, safety, want and need. 

A new instinct has been added in 
the past few years, and that is to 
save money through a discount. There- 
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in lies the agency companies’ toughest 
competition. However, agency compa- 
nies are getting into the area of dis- 
count, and in time will meet the com- 
petition, Mr. Schenke believes. 

He said that the majority who buy 
at discount will always look for a well- 
known and reliable name or brand. 
Instinctively, people want the _ best. 
National advertising establishes a pic- 
ture of the best in their minds. 

Agents can’t really believe that their 
companies intend using national ad- 


producer, Mr. Schenke declared. He 
wonders what companies would ac- 
complish by joining the ranks of the 
direct-writers. The present method of 
distribution has proved to be ef- 
ficient and productive time and again. 


Began Campaign In 1959 


He pointed out that his company 
started its campaign of national ad- 
vertising in 1959 to promote the joint 
interest of the company and its agents. 
The people who are influenced will 


vertising as the avenue through which 
they will by-pass the independent 


not necessarily buy Royal-Globe poli- 
cies—but, by the same token, similar 
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national advertising by Hartford Fire, 
Aetna Casualty, Home, Travelers, 
North America, Great American and 
others can sell a policy in Royal- 
Globe. His company is joining the fight 
to educate, inform and expose the 
need for insurance to the mass mar- 
ket. In the final analysis, this will help 
attract people to buy through the 
agency system. 

A company’s responsibility is to 
create and maintain markets on a na- 
tional level. The agent’s job is to get 
his share of that market on his local 
level. If the agents take the right at- 
titude toward company efforts to help 
them, and if they understand the 
tremendous and expensive job the 
companies are trying to do, the end 
result can only be complete coopera- 
tion in establishing the agency system 
more strongly than before, Mr. 
Schenke declared. 

He urged local merchandising of 
national ad campaigns. Agents should 
use company supplied material, be- 
cause it can help identify them as 
the local source of a nationally adver- 
tised service and name. 

Without agents’ cooperation in this 
respect, the ultimate goal in terms of 
sales and information can be seriously 
hampered. The agents’ market is al- 
ways exposed to competition—discount 
or otherwise. If agents stop the flow 
of advertising communication—or 
don’t even start it—they will be do- 
ing exactly what their competition 
wants them to do, Mr. Schenke con- 
cluded. 


Indianapolis Fire & Marine 
Assn. Chooses Clifford 


Indianapolis Fire & Marine Under- 
writers Assn. has elected Charles Clif- 
ford, Grain Dealers Mutual, president. 
William R. Robertson, Wolverine, is 
vice-president, and Gene Hunter, Farm 
Bureau Mutual of Indiana, is secretary- 
treasurer. 


Van Cleave Named Manager 


Peter Van Cleave, vice-president 
James S. Kemper, Chicago, has been 
named manager of the agency’s per- 
sonal service department. Mr. Van 
Cleave is assistant secretary of Colon- 
ial Ins. Co. 

Allstate Names Burruss, Mulligan 

Garnett R. Burruss and Gene E. 
Mulligan have been appointed assis- 
tant state filings directors by Allstate 
at the home office. Mr. Burruss has 
spent the last 21 years with Virginia 
State Corporation Commission. Mr. | 
Mulligan has been with [Illinois In- 
spection Bureau for the past nine 
years. 
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“How I turned a $10 inquiry into 
an $826 premium... on the spot!” 





by a Cleveland insurance agent 


“One day not long ago, I received a telephone call 
from one of my clients inquiring about a Schedule 
Fidelity Bond for his office clerk. Bob Layne, Special 
Agent for The American, happened to be in my office 
at the time and suggested that we make an appointment 
right then to discuss the matter with my client. 


“During our visit, Bob surveyed and analyzed their 
entire Crime Insurance Program and made alternate 
quotations on the spot to coincide with his reeommenda- 
tions. My client was very impressed with the coverage 
gaps pointed out by Bob and, as you can imagine, de- 
cided against the low-premium Schedule Fidelity Bond 
in favor of an entirely new program, covered by The 
American’s Blanket Crime Policy with a premium of 
$826. Furthermore, I was assured that more business 
would be coming my way shortly! 


“Tt couldn’t have happened at a more opportune 
time. The speedy (and successful) conclusion of our call 


ACCIDENT & HEALTH 


* ALLIED LINES +» AUTOMOBILE 
GLASS - 


INLAND & OCEAN MARINE .- 


MULTIPLE PERIL - 


on this risk meant that I could leave on time, with my 
family, on the vacation trip we had planned so long. 
And as for Bob Layne, I promised I’d send him a 
postcard first thing. He’s one guy I want to keep in 
touch with!” 


You, too, can help yourself to extra income by 
taking advantage of The American’s fine reputa- 
tion, multiple line facilities and excellent branch 
office services ... offering prompt policy-writing, 
expert engineering, premium auditing and speedy 
claim attention. Contact your closest branch office. 
Let us prove to you that The American means business 
..» MORE BUSINESS FOR YOU. 


“A nonican [howuance (jnoup 


NEWARK 1, NEW JERSEY 
The American Insurance Company « American Automobile 
Insurance Company « Associated Indemnity Corporation 
* BONDS - 
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Van Gils Named V-P 
Of Aetna Casualty; 
8 Others Are Raised 


Aetna Casualty and Standard Fire 
have appointed H. D. Van Gils vice- 
president of the agency department. 
Other officers advanced were Daniel 
N. Gage and J. Ralph Julien to sec- 
retaries of fidelity and surety under- 
writing; V. Dudley LeGette, secretary 
of fire, marine and multiple line un- 
derwriting; Edmund W. Sours, secre- 
tary of claims, and Howard N. Brom- 
age, director of training, agency de- 
partment. 

New officers appointed were George 
A. Clyde III, assistant director of 
training, agency department; Luther 
L. Tarbell, assistant secretary of fide- 
lity and surety underwriting, and Wil- 
liam A. Waters. assistant secretary of 
claims. 

Mr. Van Gils joined the organiza- 
tion in 1925. After home office and 
field experience, he was in supervi- 
sory capacities at Newark, Dallas and 
Atlanta. He was reassigned to the 
home office in 1940 as marine agency 
manager. He was appointed assistant 
secretary in 1947, secretary in 1951, 
and assistant vice-president in 1956. 

Mr. Gage, with the group since 
1932, was a supervisor in the fidelity 
and surety departments in Bridgeport 
and Boston. He was named assistant 
manager of the home office surety 
division in 1951 and was appointed 
assistant secretary in 1953. Mr. Julien 
began in the bond department in 1925 
and later had field experience in 
Denver and Dallas. He went to the 
home office in 1945, and in 1950 was 
appointed assistant secretary of the 
fidelity and surety department. 


Other Careers 


Mr. LeGette has been with the group 
since 1938 and was at New Orleans, 
Richmond and Atlanta before his ap- 
pointment as assistant secretary at 
the home office in 1958. Mr. Sours 
joined the group in 1928 at Boston as 
a claim adjuster. He was transferred to 
the home office in 1947 as superintend- 
ent of the group claim unit, and was 
appointed field supervisor in 1953 and 
assistant secretary in 1956. 

Mr. Bromage, with the organization 
since 1937, became an instructor in 
the casualty sales school in 1945, and 
in 1957 was appointed assistant direc- 


IAAHU Pamphlet Refutes 
Arguments For Forand Bill 


A pamphlet which refutes argu- 
ments for the Forand bill is being 
distributed by International Assn. of 
A&H Underwriters. Written by E. H. 
O’Conner, managing director of Insur- 
ance Economics Society, the pamphlet 
contains 15 questions and answers 
which point out the weaknesses of the 
Forand bill and explain how insurance 
men can help prevent passage of the 
bill. 

Copies may be obtained as samples 
free or in quantity at 1% cents per 
copy from IAAHU, 330 South Wells 
Street, Chicago 6. 





N. B. Peano Retires 

Nicholas B. Peano, office manager 
of Boston at East Orange, N. J., has 
retired after 48 years with the com- 
pany. He began his career in 1911 
with the Fuller Kern agency of New 
York, which became associated with 
Boston in 1954. He was office manager 
of the agency at the time of affiliation. 
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tor of training. Mr. Clyde began with 
the group in 1953 and was field rep- 
resentative at Chicago and Albany be- 
fore his appointment in 1958 as an 
instructor in the home office casualty 
sales course. 

Mr. Tarbell has been with the com- 
pany 35 years, most recently as super- 
intendent of the contract bond divi- 
sion. Mr. Waters joined the group in 
the personnel department in 1947. He 
was transferred to the claim depart- 
ment in 1949 and subsequently ad- 
vanced to superintendent of the group 
division claim department. 


Goodell To Crop Hail 
Post Of National Fire 


National Fire has appointed Harlan 
G. Goodell crop hail supervisor for 
Iowa, Kansas and Nebraska. Since 
joining the company in 1956, he has 
been crop hail special agent in Il- 
linois and Indiana and before that he 
was a local agent at Momence, II. 
His headquarters will be at Omaha. 

Massachusetts Bonding has appoint- 
ed Bertram E. Van Horn manager at 
Philadelphia. 
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Iowa Mutuals Organize 
Loss Advisory Group 


Domestic mutual fire and casualty 
companies in Iowa have formed Iowa 
Insurance Institute, an information 
center with emphasis on reducing and 
avoiding losses. Officers are Albert 
H. Adams, Western Mutual, president; 
John E. Evans, Allied Mutual Casual- 
ty, secretary, and Albert Rutledge, 
Farmers Mutual Hail, treasurer. Ster- 
ling Alexander, former Iowa commis- 
sioner, is counsel. Headquarters are 
at Des Moines. 





bined’s Vested Renewals. 


Why not you? 


and health selling. 





COMBINED 
Vested Renewals 
have paid 
one Agent 


120,788.47 


Imagine! In just 28 months of selling, Charles 
G. Brady built up a vested renewal fund 
with Combined that has passed the $120,000.00 
mark —and continues to pay a respectable 
monthly income after nine years! 


Here is one example of the American agency 
system at work at Combined. Like Charlie 
Brady, many other general agents are build- 
ing enviable retirement funds through Com- 


With a Combined Agency Vested Renewal 
Contract, the sale you make today can con- 
tinue to pay off for you far into the future, 
as it did for Charlie Brady. And with the 
saleable merchandise Combined has to offer, 
Combined’s exclusive motovational tech- 
niques, that make the difference between 
ordinary and extraordinary results, you too 
can reach the pinnacle of success in accident 


If you are interested in more retirement 
income as well as increasing your present 
earnings, you owe it to yourself to look over 


*The name is fictitious, but the story is fact! 


FOR JUST 


28 MONTHS 








1. On January 2, 1948, Charles G. Brady 
signed a Combined Group of Companies’ 
Agreement to represent Combined as a 
General Agent in the State of Minnesota. 
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1951 
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Combined’s broad selection of Hospital- 
Medical-Surgical and Loss of Income plans. 
Just mail the coupon on the next page and 
we'll handle your inquiry expeditiously and 
in confidence. 


HOW COMBINED VESTED RENEWALS 


July-Dec. 1950 


Jan.-Aug. 1959 


TO THE BRADY'S 





Jani 

















1, 1959 
VESTED COMM. pe nog 
INCOME 
$ 18,028.18 $3,004.69 
24,810.53 2,067.54 
19,282.65 1,606.89 
13,991.41 1,165.95 
11,428.45 952.37 
9,490.18 790.85 
7,779.31 648.28 
6,900.84 575.07 
5,620.16 468.35 
3,456.76 432.09 
$120,788.47 
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Zurich Makes 
Seven Changes 


Zurich has made a number of ap- 
pointments, transfers and promotions 
| in its underwritng staff. 

Four new supervising underwriters 
have been appointed to the branch of- 
fices: E. W. Swiss, Jackson, Miss.: 
Harry E. Cowen, Pittsburgh; Gerald 
C. Hutchinson, Buffalo, and Thomas 
J. Molloy, Cleveland. Darrell R. Nelson 
has been transferred from Grand 
Rapids to Chicago. Bernard C. Beau- 


HAaNATIONAL UNDERWRITER 


vais Jr., Detroit, and Richard D. 
Peterson, Chicago, have been promoted 
to supervising underwriters. 

Mr. Swiss joined Zurich this year 
after 13 years as an underwriter with 
Royal-Globe in Dallas. Mr. Cowen 
came to Zurich last year from the 
Pittsburgh office of American Group. 
He served there as a supervising un- 
derwriter for 21 years. 

Mr. Hutchinson has been in under- 
writing for 10 years and joined the 
company last year. Mr. Molloy joined 
the company this year with nine 
years’ underwriting experience. 


Mr. Nelson joined Zurich in 1950. 
In 1954 he was promoted to senior 
underwriter at the head office. His 
most recent assignment has been at 
Grand Rapids as supervising under- 
writer. Mr. Beauvais joined Zurich’s 
Detroit office in 1955 after four years 
in the insurance field. A year later 
he was promoted to junior underwrit- 
er and in 1959 to senior underwriter. 
Mr. Peterson has been with Zurich 
since 1956 as a senior underwriter. 
He had four years’ experience in re- 
trospective underwriting prior to join- 
ing the company. 





SELLING! 











Clement Stone, 











2. Mr. Brady’s success with Combined was immedi- 
ate and his volume of sales soon exceeded the 
remarkable goal he had pledged to Mr. W. 

Sr., President of Combined. 





4.Mr. and Mrs. Brady chose Florida’s inviting 
climate and scenery to enjoy those retirement 
years, and notified Combined where to send 
the monthly Vested Renewal checks. 





3. After 28 months, Mr. Brady took a look at the 
Vested Renewal Commissions his Combined 
Contract offered on the amount of business 
he had sold. 





On May 31, 1950 he retired. 











5. After 74% years of retirement, Mr. Brady died 
in January, 1958. Yet, each month the postman 
still brings Mrs. Brady a Combined Vested Re- 
newal check. During the first 8 months of 1959, 
this monthly check has averaged over $430.00. 
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W. CLEMENT STONE, PRESIDENT 
Combined Insurance Company of America, Chicago; 
Combined American Insurance Company, Dallas 
Hearthstone Insurance Company of Massachusetts, Boston 
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“> dellelia 


Name 


Combined Insurance Co. Of America, Dept.2 
5050 Broadway, Chicago 40, Illinois 


Gentlemen: I am interested in details about 
Combined’s Vested Renewals Contract. 
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Ott, Zwingli Named 


Swiss Re Managers 


Swiss Re has appointed Albert Ott 
and Hans Zwingli, managers at Zurich. 
Named deputy managers were Edouard 
Bart, Viktor Cachin, Walter Esch- 
mann, Rene Farmer, Willy Kuster, 
Hans Ryffel, Max de Salis, and Arno 
Schutz. 

New assistant managers are Kurt 
Aerni, Georges Bassin, Erik Bosshardt, 
Clinton Geiser, G. Adolphy Gubler, 
Georges Huguenin, Werner Leimbach- 
er, and P. F. Niquille. 

Francis Niquille and Hans Wust, 
managers, Edouard Burnens, deputy 
manager, and Karl Schneider, assist- 
ant miinager, have retired. 


AlIU Advances Mellor 
To Manager In D.C. 


American International Underwrit- 
ers has advanced E. Iden Mellor from 


assistant manager to manager at 
Washington, D. C. He succeeds G. 
Morton Rosse, retired. Mr. Rosse 


opened the Washington office and has 
been there for 20 years. 

Mr. Mellor joined AIU’s casualty 
department in New York in 1950 after 
prior experience there with Benedict 
& Benedict. He was named assistant 
manager in Washington in 1951. In 
1954 he went to Frankfurt as assist- 
ant manager of operations among U. S. 
military and other interests in Ger- 
many. In 1955 he returned to the U. S. 
and opened the AIU office in Miami. 
He was reassigned to Washington as 
assistant manager in 1957. 


Williamson Retires As V-P 
Of Merchants Mutual In N.E. 


George M. Williamson, Boston, 2nd 
vice-president and New England man- 
ager of Merchants Mutual of Buffalo 
for 30 years has retired. He continues 
as a director and member of the ex- 
ecutive committee. He was honored at 
a luncheon in Boston at which Milton 
Baier, president, acted as toastmaster. 

He started with Integrity Mutual of 
Chicago, went with Michigan Mutual 
at Detroit in 1926 as manager of its 
new automobile department, and in 
1928 entered the agency field. 

In 1932 he organized Massachusetts 
Claim Committee, of which he be- 
came general chairman. The group 
looked into fraudulent and excessive 
auto claims. He was elected president 
of Boston Index Bureau in 1933 and 
continues in that capacity. He was 
one of the developers of an assigned 
risk plan for automobile risks in New 
Hampshire. 


Elect Richter Head Of 
Mountain States GA Assn. 


Roger A. Richter of Richter & Co. 
has been elected president of Moun- 
tain States Assn. of Managing General 
Agents at Denver. C. C. Robb, E. W. 
Shaw Co., is vice-president, and 
Charles D. Dahmer, Ritter general 
agency, is secretary-treasurer. All are 
of Denver. 


A Pennsylvania bill has been signed 
into law which would prohibit out-of- 
state insurers from using names 
which too closely resemble those of 
existing companies, or which may con- 
fuse or mislead the public. Previously 
the insurance commissioner had this 
prohibitory power only as to domes- 
tic insurers. 


Continental Casualty has appointed 
Stanley L. Rieger bond manager at 
Indianapolis. 
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AAA Official Gives 
Position On Unmarked 
Highway Patrol Cars 


Russell E. Singer, executive vice- 
president of American Automobile 
Assn. at Washington, D.C., writes: 


In a generally excellent editorial, 
“Highway Safety, For The Other Fel- 
low,” Dec. 18, 1959, issue, you raise 
questions as to AAA policy relating 
to unmarked cars and other means of 
hidden surveillance in traffic law en- 
forcement. 

That there may be no misunder- 
standing, I quote the full text of our 
policy position on this matter: 

Uniformed police officers and 
plainly marked police cars easily rec- 
ognizable as such both day and night 
are highly effective in reminding driv- 
ers of their obligation to observe sound 
driving practices. Much more can be 
accomplished for traffic efficiency and 
safety by clearly identifiable traffic 
patrol vehicles than by unidentifiable 





HieNATIONAL UNDERWRITER 


spend millions of dollars each year 
in the cause of traffic safety. Most 
assuredly, we do not want to follow 
any policy which might’ militate 
against accident prevention. Accord- 
ingly, our position on unmarked cars 
was adopted only after the matter had 
been thoroughly debated at our an- 
nual meetings and after we had se- 
cured the views of leading authorities 
in the traffic and safety fields. 


Evidence On Enforcement 


We believe the bulk of the evidence 
points to the conclusion that enforce- 
ment is most effective when it is in 
the nature of conspicuous supervision 
rather than concealed surveillance. 
Without voluntary compliance on the 
part of the great majority of drivers, 
traffic enforcement would become 
hopeless. Mile-for-mile, we are driv- 
ing just about twice as safely today 
as we were 15 years ago. This un- 
questionably reflects greater skill and 
an improved attitude toward the law 
on the part of the average driver. 


those practices most likely to cause 
accidents. 

We believe that a marked police 
car on patrol reminds the motorist to 
check the speed limit and to comply 
with other safe driving rules. In brief, 
a uniformed police officer in a dis- 
tinctly marked car is a living safety 
poster. 


N. Y. City Agents Elect 


Amann, Ullman And Jaffe 
Stephen Amann, a partner of Hall 
& Henshaw, was elected president of 
New York City Insurance Agents Assn. 
at its annual meeting. He succeeds 
William A. Hanssler. Julius L. Ullman 
was elected vice-president, and Alfred 
I. Jaffe was named executive com- 
mittee chairman. 
American Casualty. Names Four 
American Casualty has transferred 
Robert J. Warfels from Memphis to 
Los Angeles as auditor-safety engineer. 
Henry F. Perdue was named engineer 





police and inconspicuously marked This spirit of cooperation should be at Richmond; Jacob G. Long safety 
cars. fostered. This calls for reasonable engineer at New Orleans, and Murray 
This is admittedly a controversial laws in line with today’s traffic reali- W. Hammer engineer-auditor at Kan- 
problem. The AAA and its clubs ties. It calls for enforcement aimed at sas City. 
Specialist in 
* WORKMEN’S COMPENSATION AND ¢ Elevator Public Liability and Property 


Liability 


Liability and P.D. 


Damage 


330 South Wells St. 





OCCUPATIONAL DISEASE 
¢ COMPREHENSIVE GENERAL LIABILITY 
¢ Owners, Landlords and Tenants Public + 


¢ Manufacturers and Contractors including 
Contingent and Contractual Public ° 


* Products Public Liability and Property 


John Fahrenbach, President 
George F. Connors Jr., Vice President 
Robert L. Brody, Vice President 


Damage 


All Forms of Malpractice Including 


Beauty Shops 


Liquor Liability-Loss of Means of 


Support and Property Damage 


¢ AUTOMOBILE—FULL COVERAGE 
PLATE GLASS—50/50 AND FULL 


COVERAGE 


¢ BOILER AND MACHINERY 


¢ BURGLARY 


- Chicago 6, Ill. - 


Telephone WEbster 9-5225 


Wallace J. Stenhouse, Jr., Secretary 
John X. Breslin, Asst. to Pres. 
Daniel J. Whiteford, Cas. Mgr. 
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AAA Official’s View 
On Traffic Policing 
Scored By Local Agent 


Robert O’Brien, Columbus, O., agent, | 
writes: 


Your editorial of Dec. 18, Highway 
Safety, For The Other Fellow, was 
certainly timely and realistic. In my 
opinion, chaotic conditions in automo- 
bile insurance are the result of in- 
surers not uniting on a program cov- 
ering all phases of the automobile— 
manufacturer, operations of the auto- 
mobile, and last but certainly not least, 
law enforcement. 

The Insurance Institute for High- 
way Safety, Washington, D.C., which 
was organized last year, is a step in 
the right direction. 

In a letter to Frederick T. McGuire 
Jr., president of American Automo- 
bile Assn., I noted: Traffic safety has 
been my business and hobby for a 
quarter of a century. Enclosed is an 
editorial from the Dec. 18 issue of 
THE NATIONAL UNDERWRITER, which in- 
cidentally is the bible of the insurance 
industry—which is timely and realistic. 
The insurance agent mentioned might 
have been selfishly interested in high- 
er auto rates as a result of auto ac- 
cident experience. 

Mr. Russell E. Singer, executive 
vice-president of AAA, has always 
ignored the fact that a realistic pro- 
gram of sound and continuous law 
enforcement has never failed, and 
communities that have a strict an¢é 
impartial traffic law enforcement have 
cut in half their traffic accidents; thai 
the most important service to the 
membership would be a program oj 
greater safety on the highway, which 
would also lower insurance costs t¢ 
the members. What careful driver can 
complain about those whose _ swor 
duty it is to apprehend the dangerous 
drivers who endanger the safety 0 
the majority? The enormity of Ameri- 
ean traffic accident toll is unknown 
The experts know only that it ex- 
ceeds 11 million annually and is rising 
rapidly. Statements that things are 
getting better all the time because 
more cars are traveling more mile 
are pure statistical “mumbo-jumb0 
to sugar coat the bitter untold truth 


Michigan Mutual Agents 


Discuss Safe Driver Plan 


Michigan 1752 Club, in cooperatio! 
with Michigan Assn. of Mutual In- 
surance Agents, sponsored meeting! 
this week at Detroit, Marshall, Frank- 
enmuth and Grand Rapids to explain ti 
agents the new safe driver plan an( 
the special auto policy. 
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So. Cal. Brokers Elect Joy New H 
Insurance Brokers’ Society of South} MacDo: 
ern California has elected Van F. Jo} elected 
president. Also elected were E. & Horton, 
Rhodes, vice-president, and Arthur H} Christiz 
Kindler, secretary-treasurer. treasur 
: Lyma 

UNDERWRITERS neapoli 
SERVICE COMPANY [°"**: 


Risk Inspections 


AUTO, FIRE, HOMEOWNERS, 
LIFE, A&S, INLAND MARINE, 
GENERAL LIABILITY 


NEW JERSEY BRANCH 
1004 Springfield Ave. 
Irvington, N. J. ESsex 2-8852 

















Dave Thompson, Mgr. 
HOME OFFICZ: 4400 Oakton St., Skokie, Ill 
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Wolverine Promotes 
J.C. Wilson, Names 
Tapley Actuary 


Wolverine has promoted James C. 
Wilson to administrative department 
consultant on advance planning and 





Dave Tapley James C. Wilson 


programming. Dave Tapley has joined 
Wolverine group as actuary, succeed- 
ing Mr. Wilson. 

Mr. Wilson joined the company in 
1950 and worked in tabulating, under- 
writing and accounting until 1952 
when he was appointed statistician. In 
1954 he was appointed assistant secre- 
tary-treasurer and was named actuary 
in 1956. He became assistant secretary 
of Secured and Riverside in 1959. 

Mr. Tapley entered the business in 
1938 as agent for Nationwide Mutual. 
He later worked in that company’s 
claim and actuarial departments, be- 
coming actuary prior to joining State 
Farm in 1955 as associate actuary. He 
left State Farm last year to form his 
own consulting actuarial business. 


Tenn. Disapproves 
Auto Rate Filings 


Commissioner John Long of Tennes- 
see has rejected the 25% increase in 
private passenger automobile rates 
asked by National Bureau and the 5% 
increase in PHD requested by National 
Automobile Underwriters Assn. 

Mr. Long’s oral decision was deliv- 
ered after two days and one evening 
of hearings. Bureau representatives 
were heard but not those of NAUA. 
However, he indicated he was turning 
down the NAUA filing for the same 
reasons that prompted his action on 
the bureau increases—he wanted more 
figures. 

The request for increases was ac- 
companied by facts and figures dis- 
tributed in advance to newspapers in 
the state. Much of the material was 
used and many newspapers gave the 
increases editorial support. 


Rochester F ield Club Elects 


Insurance Field Club of Rochester, 
N. Y., has elected John W. Bartemus, 
New Hampshire, as president. Ronald 
MacDonald, Phoenix of London was 
elected vice-president; Kenneth W. 
Horton, Hartford Fire, secretary, and 
Christian P. Lang, Crum & Forster, 
treasurer. 

Lyman Hanes Adjustment of Min- 
Reapolis has moved to 711 West 66th 
Street, Minneapolis 23. 


— 
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Franklin F.&C. 
Plans Merger With 
Republic Indemnity 


Stockholders of Franklin Fire & 
Casualty have approved a merger with 
Republic Indemnity. Republic Indem- 
nity will be the surviving corporation 
with a change of name to Republic- 
Franklin Ins. Co. Republic Indemnity 
will be the management of the new 
insurer, with William C. Cook presi- 
dent, K. G. Morris chairman and 
treasurer, and William W. Matchneer 
Jr. secretary. 

Principal office of Republic-Franklin 
will be at the present offices of Re- 
public Indemnity, 12 North Third 
Street, Columbus. Franklin F.&C. has 
been at 5030 North High Street, Col- 
umbus. 

The board of Republic-Franklin will 
have 13 members, three of whom have 
been chosen from among the directors 
of Franklin F.&C. 

The maximum number of shares of 
common stock of the combined insur- 
ers is 350,000 divided into class A 





Wetzel And Batjer Buy 


Colorado Springs Adjuster 
Scott Wetzel Co. of Salt Lake City 
and Batjer Claims Service of Abilene 





Scott Wetzel R. D. Batjer 


have purchased Robert L. Reeder 
Claims Service of Colorado Springs. 
The new organization will operate as 
R. D. Batjer & Scott Wetzel of Colora- 
do. Offices remain at 7% East Bijou 
Street. 

Scott Wetzel Co. was founded in 
1940 by E. Scott Wetzel Jr. It has 
branched from the home office in Salt 
Lake City to become the largest inde- 
pendent adjusting organization in the 
intermountain west. Branch offices are 
operated at Provo and Ogden, Utah, 
Pocatello, Idaho Falls and Twin Falls, 
Idaho. 

R. D. Batjer started Batjer Claims 
Service in 1937 and he maintains of- 
fices in Big Springs, Odessa, Brown- 
wood, Pecos and Midland, Tex., and 
Hobbs and Albuquerque, N. M. Mr. 
Batjer is the immediate past president 
of National Assn. of Independent In- 
surance Adjusters. 


Gattey Advanced In East 

Mutual Benefit H.&A. has appointed 
Eugene E. Gaffey eastern regional rep- 
resentative for student insurance and 
custom coverage in New England and 
the mid-Atlantic states. He was for- 
merly eastern regional group super- 
visor. 











PRITCHARD AND BAIRD 


123 William St., New York 38, N. Y. 
Phone WOrth 4-1981 
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CONSULTANTS AND INTERMEDIARIES 
"We Are What We Do” 
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stock (275,000) with a par value of 
$1, and class B stock (75,000) with a 
par value of $5. 

The merger will combine assets in 
excess of $4 million. The capital and 
surplus of Republic-Franklin will ex- 
ceed $1.5 million. 

The merger was approved by 83% 
of the outstanding Franklin F.&C. 
stock and was approved by a greater 
majority of the outstanding shares of 
Republic Indemnity. 

Other officers of the new company 
are Ted K. Mathers, agency vice-presi- 
dent; Norval C. Younger, assistant 
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insured. 


L. K. GIFFIN 
President 








an IMPORTANT part 





LEE M. STENTZ 
Vice President 
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secretary and underwriting manager, 
and Joseph E. Shannon, assistant coun- 
sel. 

For the present the company will 
operate in Ohio only, using an agency 
plant of more than 300 agents. 

Franklin F.&C., it will be rem- 
embered, has not been making money 
and has suffered internal troubles of 
management differences which have 
climaxed spectacularly from time to 
time, such as when the president was 
fired or the directors couldn’t agree 
on merger plans with Midwestern In- 
demnity of Cincinnati. 
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LOSS PREVENTION 
SERVICE 


: OIL 
E 


INSURANCE AGENTS and brokers know 
the importance of experienced handling in 
arranging proper coverage, and how much 
proper servicing of losses can mean to the 
insured. In most cases they will recommend 
placing the insurance on offshore oil drilling 
and production equipment with a special- 
ized market such as Southern Marine which 
is located in the hub of the oil industry in 
the Western Hemisphere. 


Important too is Southern Marine’s unique 
Loss Prevention Service. It is geared to work 
with the insured in preventing loss in an 
effort to (1) reduce future insurance costs, 
and (2) prevent equipment down-time. Even 
with full reimbursement for loss or damage. 
equipment down-time for repairs knocks out 
income. Ask those who use our Loss Pre- 
vention Service how well it works for the 


SERVING INSURANCE AGENTS AND BROKERS ONLY—NO DIRECT BUSINESS 
ONE OF THE SOUTH’S LARGEST SURPLUS LINE OFFICES 


SOUTHERN MARINE 


& AVIATION UNDERWRITERS, INC. 
610 Poydras Street, TUlane 5266, New Orleans 12 


W. L. TREADWAY 
Vice President 
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All over the free world your clients can have their insurance problems 
solved by you and your Royal-Globe multiple-line fieldman. He will help 
you coordinate their foreign fire, casualty, bonding and other insurance, 
through our Foreign department and our international network of 
representatives. 

Whether your client is shipping his car abroad for travel, or buying 
a house or opening a plant on foreign soil — you can insure him through 
our Foreign department, where smooth sailing is guaranteed by clear 
communications. 


Photos courtesy of Thos. Cook & Sou 
and French Government Tourist Office 


Showing again how Royal-Globe is 


“TOPS IN EVERY SERVICE” 


ROYAL ma GLOBE 


ASU RANCE GROUP New York 38, New York 


ROYAL INSURANCE COMPANY, LTD. - THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD. - ROYAL INDEMNITY COMPANY - GLOBE 
ONDERRITY COMPANY - QUEEN INSURANCE COMPANY OF AMERICA + NEWARK INSURANCE COMPANY + AMERICAN AND FOREIGN 
SRSURARCE COMPANY - THE BRITISH & FOREIGN MARINE INSURANCE COMPANY LTD.- THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. 


Conventions 


Jan. 28-30, Federation of Insurance Counsel, 
midwinter officers meeting, Mountain Shad- 
ows resort, Scottsdale, Ariz. 

Feb. 4-5, Conference of Mutual Casualty Com- 
panies, fire meeting, Conrad Hilton Hotel, 
Chicago. 


ry Hotel, Austin. 
tive committee, Drake Hotel, Chicago. 


Cadillac Hotel, Detroit. 
Feb. 18-20, Texas mutual agents, midyear, 
Commodore Perry Hotel, Austin. 


Feb. 22, West Virginia I-Day, Daniel Boone 
Hotel, Charleston. 


Raton, Fla. 
cus Whitman Hotel, Walla Walla. 


Pittsburgh. 


Hilton Hotel, Chicago. 

March 10-12, Tri State mutual agents of Penn- 
sylvania, Maryland and Delaware, annual, 
Pittsburgh Hilton Hotel, Pittsburgh. 

March 15, New Jersey agents, midyear, Stacy 
Trent Hotel, Trenton. 


ger Hotel, Cleveland. 
March 21, Rhode Island agents, midyear, 
Sheraton Biltmore Hotel, Providence. 
March 27-29, National Assn. of Insurance 
Agents, Southern territorial conference, Ar- 
lington Hotel, Hot Springs, Ark. 


ance Agents, midyear, Flamingo Hotel, Las 
Vegas. 


ference, annual, Riveria Hotel, Palm Springs. 

April 1, Pacific Coast Advisory Assn., annual, 
Riviera Hotel, Palm Springs. 

April 1, Eastern Agents Conference, annual, 
Sheraton Plaza Hotel, Boston. 

April 1, Ohio Assn. of Independent Adjusters, 
midyear, Deshler-Hilton Hotel, Columbus. 
April 6, New Hampshire agents, midyear, Man- 

chester Country Club, Manchester. 

April 7-8, National Assn. of Casualty & Surety 
Agents, midyear, St. Anthony Hotel, San 
Antonio. 

April 7-9, Assn. of Insurance Attorneys, an- 
nual, Park Plaza Hotel, St. Louis. 

April 10-12, Mississippi mutual agents, annual, 
Buena Vista Hotel, Biloxi. 

April 23-27, National Assn. of Insurance Agents 
—National Board of State Directors, mid- 
year, and Midwest territorial conference, 
Netherland Hilton Hotel, Cincinnati. 

April 24-26, Florida mutual agents, annual, 
Fort Harrison Hotel, Clearwater. 

April 27, Insurance Brokers’ Assn. of State of 
New York, annual luncheon, Pierre Hotel, 
New York City. 

April 28-29, Southern Claims Conference, an- 
nual, Statler Hilton Hotel, Dallas. 

May 1-3, Iowa agents, annual, Blackhawk 
Hotel, Davenport. 

May 2-3, Minnesota mutual agents, midyear, 
Pick-Nicollet Hotel, Minneapolis. 

May 5-6, Conference of Mutual Casualty Com- 
panies, claims meeting, Conrad Hilton Hotel, 
Chicago. 

May 8-10, Alabama agents, annual, Stafford 
Hotel, Tuscaloosa. 

May 8-10, Pennsylvania agents, annual, Hotel 
Hershey, Hershey. 

May 9, National Assn. of Mutual Casualty 
Companies, annual, Edgewater Beach Hotel, 
Chicago. 

May 9-11, American Mutual Insurance Alli- 
ance, annual, Edgewater Beach Hotel, Chi- 
cago. 

May 9-11, National Assn. of Independent Insur- 
ance Adjusters, annual, Broadmoor Hotel, 
Colorado Springs. 

May 9-12, National Assn. of Insurance Brokers, 
annual, Ambassador Hotel, Chicago. 

May 10, Assn. of Casualty & Surety Companies, 
annual, New York. 

May 10-12, National Assn. of Insurance 
Commissioners, Zone V_ spring meeting, 
Biltmore Hotel, Oklahoma City. 

May 12, National Independent Statistical Serv- 
ice, annual, La Salle Hotel, Chicago. 

May 13-14, Mountain States mutual agents, an- 
nual, Antlers Hotel, Colorado Springs. 

May 13-14, Oklahoma agents, annual, Mayo 
Hotel, Tulsa. 

May 14-16, New York agents, annual, Concord 
Hotel, Kiamesha Lake. 

May 15-17, Virginia & District of Columbia mu- 
tual agents, annual, Shoreham Hotel, Wash- 
ington, D. C. 

May 15-18, North Carolina agents, annual, 
Carolina Hotel, Pinehurst. 

May 16, Vermont agents, spring meeting, 
Woodstock Inn. Woodstock. 

May 16-18, Health Insurance Assn., annual, 
Statler Hilton Hotel, Dallas. 

May 16-18, Insurance Accounting & Statistical 
Assn., annual, Sherman Hotel, Chicago. 

May 17-18, Illinois Bureau of Casualty Insurers, 





annual, St. Nicholas Hotel, Springfield. 
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Feb. 11-13, Assn. of Independent Insurance | 
Adjusters of Texas, annual, Commodore Per- | 


Feb. 15, Insurance Economics Society, execu- | 


Feb. 17-19, Michigan agents, midyear, Sheraton | 
| 


Feb. 22-24, National Assn. of Surety Bond | 
Producers, annual, Boca Raton Hotel, Boca 


March 3-4, Washington agents, midyear, Mar- 
March 8, Pittsburgh I-Day, Hilton Hotel, | 


March 10-11, Conference of Mutual Casualty | 
Companies, underwriting meeting, Conrad | 
| 


March 17-18, Ohio mutual agents, annual, Man- | 





March 28-30, National Assn., of Mutual Insur- | 


March 30-31, Pacific Insurance & Surety Con- | 


Would a 
client’s 
loss 
curtail 
your 
business? 


An under-insured client would 
be an unhappy client sheuld a sizable loss 
occur. So weuld a client whe finds he has 
been paying for more insurance than he 
can collect. And unhappy clients tend to 
shop around. 

You can de much to prevent either un- 
der-insurance or over-insurance—and keep 
clients happy--by recommending an up- 
to-date appraisal of their physical assets. 

For 63 years The American Appraisal 
Company has been the leader in the field 
of property valuation. Our carefully docu- 
mented reperts present facts that stand in- 
vestigation...offer an ebjective basis for 
securing adequate insurance. 

American Appraisal reports fer your 
clients are good protection for you. 


LEADER IN PROPERTY VALUATION 


The 
AMERICAN 


APPRAISAL 


Company” 


Home Office: Mil kee 1, Wi i 
Offices in 18 cities coast-to-coast 














w=oms DIRECTORY OF RESPONSIBLE 


INDEPENDENT 
ADJUSTERS 








O. R. BALL, INC. 


Fire - Inland Marine 
Allied Lines 
1544 Hanna Building 
Cleveland 15, Ohio 
Phone SUperior 1-7850 
Night Phones: MOntrose 3-7664 
Florida 1-5095 








RUSSELL K. OSBY, INC. 


World’s Largest Specialized Claim Service | 
Coast to Coast 


Specializing in the Negro Claimant 
All Lines—Adjusting—I tigating 
Companies Only 
4254 So. Indiana, Chicago WAgner 4-6100 
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for 150 vearst 


trusted name 
in insurance} 


Protection 1s what Hartford insurance is all about. Behind the Hartford Fire Insurance 


Company ts a 150-year record of measuring up to policyholder needs, in good times and bad, 


since 1810. It’s a tradition that stands behind every Hartford Agent, and every service hey 


offers. It’s the tradition that has made Hartford a trusted name in insurance. 


HA ih FORD Bire Insurance ( sompany GRO UP 


HARTFORD FIRE INSURANCE COMPANY * HARTFORD ACCIDENT AND INDEMNITY COMPANY * HARTFORD LIVE STOCK INSURANCE COMPANY ¢ CITIZENS INSURANCE COMPANY OF NEW JERSEY, HARTFORD 15, CON 
THE COLU MBIAN NATIONAL LIFE INSURANCE COMPANY, BOSTON 12, MASS. * NEW YORK UNDERWRITERS INSURANCE COMPANY, NEW YORK 38, N.Y. * TWIN CITY FIRE INSURANCE COMPANY, MINNEAPOLIS 2, MIN 








EARLY DAYS OF THE HARTFORD 


The Connecticut General Assembly voted the Hartford into existence in 1810. But 
the young company’s first major test did not come until the great New York fire of 
1835. Seven hundred ruined buildings and a $20,000,000 loss had plunged New York 
into a despair that did not begin to lift until Eliphalet Terry, President of the 
Hartford, arrived after an icy sleigh ride from Connecticut, and announced the 
Hartford’s intention of paying every claim to the last cent. No other single act 
up to that time had done as much to establish public confidence in insurance. 








ROLLING WESTWARD 


As the country grew, so did the Hartford, responding quickly as the people’s nee 
changed. W hen settlers rushed to California, Hartford protection followed the 
The famous Hartford St: ag made its first San Francisco appearance in 1857, Na 

like Apache and C ‘omanche were not yet romantic legends when Hartford Ageft 
McLean and Fowler hung their sign over Battery Street. The Hartford has net 
stopped progressing: today the Hartford has 34, 000 agents in the United States # 

Canada. No matter where you travel, Hartford help and service are near. 
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CHANGES COME FASTER 


le’s neeW 1913 passers-by stopped shouting “get a horse”—and got automobiles. That was 
-ed thef year the first holder of a Hartford Automobile Policy rolled cheerily by—the 
7. Nanfstof many to journey forth confidently with Hartford protection. In moving into 
-d Agewnew field of casualty insurance, the Hartford was moving as fast as the country 
has newlf. Factories sprang up everywhere. New insurance needs arose. And as com- 
States atce and industry developed, the Hartford kept pace by providing the kinds of 
: furance needed to protect the public under changing circumstances. 








For the first time in mass-circulation publications, readers 

of the Saturday Evening Post and Life are seeing color prints 
exactly as created by the artist himself on a hand press 

in his studio. This combination of wood engravings 

(the oldest graphic art) and relief etchings as developed by 
the artist (the newest graphic art) are literally original 
prints, reproduced from exact duplicates of original plates 


made by the eminent artist, Bernard Brussel-Smith. 
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THE CHALLENGE OF TOMORROW 


Growth is the challenge of tomorrow. The Hartford has accepted that challenge. 
There’s an ultra-modern Hartford Building rising in Chicago, another in Dallas, 
still another to come in Cincinnati. Some 200 offices across the country provide 
“grass roots” service to 34,000 Hartford Group agents and brokers and to the public. 
Life insurance, too, is now available from the Hartford. Protecting your family, 
your home, your car, your business—this is the task the Hartford has accepted, and 
will carry out, in its 150-year tradition of progress toward better insurance protection. 
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Seek Hearing To 
Return Mich. Surety 


To Its Management 


LANSING—Clayton Jennings, attor- 
ney for Michigan Surety, is asking for 
a hearing in circuit court here Feb. 19 
to present a plan which would call for 
the discharge of the custodianship 
status of the company and return it to 
its reorganized management with as- 
sets increased by $1 million. 

Mr. Jennings, who has reportedly 
received active support in his planning 
from Rudolph E. Reichert, serving as 
co-custodian with Commissioner 
Blackford, states in his petition that 
improvements in the company’s finan- 
cial condition include collection of 
$404,997 listed in the Froggatt audit as 
overdue from Agency Corp. of Amer- 
ica; that other overdue balances of 
$129,709 have been reduced to $70,000, 
adding $60,000 to surplus; that the 
company’s statement as of Dec. 31, 
1959, shows an additional $100,000 in 
the capital funds; that Florida real 
estate shown as a non-admitted asset 
of $559,217 will be sold or distributed 
to certain creditors to the tune of 
$517,000. 

If the court will return the company 
to its management, Mr. Jennings says 
im an additional $405,217 will be added to 
® the capital funds. 

The company will confine its opera- 
tions to the eight states where its 
business has been most profitable, Mr. 
Jennings added, saying he feels certain 
this plan will be acceptable to Com- 
missioner Blackford. 


Ohio Threatens Action 


COLUMBUS—Licenses of Mark H. 
Kroll and two of his agencies, Agency 
Corp. of America and Wilmark Insur- 
ance Agency, will be revoked in 30 
days by Ohio Superintendent Edward 
A. Stowell, unless Mr. Kroll calls for a 
hearing within that time. This is the 
latest incident in the events which 
commenced with the request made 
late last year by Michigan Commis- 
sioner Frank Blackford that he be 
appointed receiver of Michigan Surety. 

Mr. Kroll, whose headquarters are 
in Cincinnati, was president of Michi- 
gan Surety but resigned as one of the 
conditions imposed by the Ingham 
County circuit court for permitting the 
company to operate during an audit by 
Joseph Froggatt & Co. Mr. Blackford 
became custodian of the company in 
January and a Cincinnati newspaper 
Says Ohio Gov. DiSalle turned down 
Mr. Kroll’s request for appointment, 
leaving the matter to the insurance de- 
partment. 


It’s Personal, Says Kroll 


CINCINNATI—The Cincinnati Post 
& Times-Star featured in a front page 
Story Tuesday the charge of Mark 
Kroll, former president of Michigan 
Surety and president of Agency Corp. 
of America, that Superintendent Sto- 
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well is persecuting him personally and 
would cease if Mr. Kroll were to leave 
Ohio and engage in the insurance 
business elsewhere. He said he will 
demand a hearing on the department’s 
action to revoke his license and that 
of Agency Corp. and Wilmark Insur- 
ance agency, also controlled by Mr. 
Kroll. 

The specific charge against Mr. 
Kroll, according to the newspaper 
story, is comingling of insurance com- 
pany funds in the bank account of 
Agency Corp. Mr. Kroll was quoted to 
the effect that this is not unlawful, is 


practiced by most agencies and that 
his companies have always been paid 
in full and on time. 

The story described Mr. Kroll’s in- 
terests in considerable detail. includ- 
ing Surety Underwriters, which was 
bail bond manager for Michigan Sure- 
ty; Insurance Corp. of America, which, 
controlled by Mr. Kroll, owns Michi- 
gan Surety; National Leasing Co., an 
Indiana machine leasing corporation 
which in turn owns Hancock Trucking 
of Evansville; Pan American Surety; 
the Fox & Crow restaurant in Cin- 

(CONTINUED ON PAGE 30) 


Miller Cites Fire 
Safety Effect On 
Better 1959 Record 


One of the most comprehensive fire 
prevention efforts in nistor; was a 
vital factor in the 1959 reduction in 
fire deaths and property losses, Harry 
W. Miller, general U. S. attorney of 
Commercial Union-North British and 
president of National Board, declared 
in a talk to directors of International 

(CONTINUED ON PAGE 31) 








INSURANCE EXECUTIVES 
Chicago—Mid-West—National 
i Fire Underwriter Commercial 

Field Man Casualty 4 travel Midwest 
Claim Supervisor Michigan 
Casualty Underwriter 2 Years 
Inland Marine Fire St. Louis 
Fire Underwriter 3 Years 
Fieldman Fire, Rockford 
Casualty Underwriter Manager 
Underwriter All Lines 
ims Supervisor Inside City 
Field Men Multiple Lines Mich., Wis. 
ountant Insurance 8,000 
Management Jobs $5,000 to $15,000 
MOST JOBS 100% FREE 
Phone, Write, Wire Mr. Frazier 
GODFREY PERSONNEL 
STATE 2-0880 
116 South Michigan, Suite 508 
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Strange but true—you can build employee dishonesty 
coverage into a top-flight premium producer. Here are 
just a few reasons why: @ More than $500,000,000 is 
lost annually through employee dishonesty, yet this 
field of protection is still undeveloped. @ More and 
more publicity on these losses pre-sells prospects for 
you . . . makes management aware of the need for 
employee bonding. @ And, in meeting the bonding 
needs of your assureds, you accomplish many things. 
e@ You protect your client from the big loss which 
could leave his business insolvent. @ You get closer 
to your client, learn more about his business and its 
total insurance needs. @ You protect your competitive 
position by selling your client fidelity coverage before 
someone else does. @ Too, you broaden the base of 
agency income by realizing on the great, untapped 
potential of fidelity bonds! 
Specialists in each and every line 
can help you sell more “across the board”! 


AMERICAN SURETY 


COMPANY FIRE * FIDELITY AND SURETY BONDS 
CASUALTY + INLAND MARINE 
Affiliate: The American Life Insurance Company of New York 


LIFE * ACCIDENT & SICKNESS 
100 Broadway, New York 5, N. Y. 


The time and place to start are here and now. Our 
current issue of Maitroap To Prortrs covers fidelity 
bonding thoroughly. In it you'll find factors which 
cause employee dishonesty . . . important loss preven- 
tion suggestions for your clients . . . guides to de- 
. and a discussion of 
the most frequent objections to bonding and how to 
overcome them! Most important—American Surety’s 
bonding specialists at our branch offices across the 
country stand ready to give you skilled help in expand- 
ing your sales and income through 
employee bonding. Why not begin 
by sending the coupon for your 
free Maitroap To Prorrrs right 
now! 


termine the minimum coverage . . 


AMERICAN SURETY COMPANY 
Agency & Production Department 
100 Broadway, New York 5, N. Y. 


Please send me a copy of Mattroap to Prorits featuring Em- 
ployee Dishonesty and Fidelity Bonds. 


Name 





Agency 





Street 


City Zone 





State 
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Editorial Comment 


Multiple Line Should Work Both Ways 


The hearing on amending the New 
York law to permit life companies to 
engage in the fire-casualty business 
disclosed some important and signifi- 
cant facts. 

It showed that a substantial number 
of life companies, irrespective of any 
present plans to expand their scope, 
resent being told that they can’t ac- 
quire a fire or casualty company while 
at the same time the latter types of 
companies are completely free to own 
life insurers. 

Moreover, the insurers whose testi- 
mony was heard are all prominent 
and long-established. They are not 
new or struggling companies seeking 
a novel method of selling that would 
rescue them from a weak competitive 
position. 

The complete absence of opposition 
from anyone but the New York insur- 
ance superintendent demonstrated 
that not even the most conservative, 
tradition-bound life insurer agreed 
with Mr. Thacher’s objections to let- 
ting life companies go beyond their 
present boundaries. At least no com- 
pany was enough concerned to ex- 
press such a view. 

The keen interest of the companies 
that were heard made it pretty clear 
that if the law were amended, there 
would be quite a movement of life in- 
surers toward ownership of fire and 
casualty companies. 

Considering that the joint legisla- 
tive committee on insurance rates and 
regulation was merely holding an ex- 
ploratory hearing and has no inten- 
tion of offering a bill this year, the 
response on the part of the life busi- 
ness betokens a really surprising de- 
gree of interest in going multiple 
line. It is even more eye-opening when 
it is remembered that it was not so 
many years ago that a lot of life com- 
panies were quite dubious about get- 
ting even so far off the pure life track 
as to write A&S. 

All the witnesses at the hearing 
stressed the unfairness, in principle, 
of preventing life companies from 
owning fire-casualty companies while 
letting fire-casualty insurers own life 
companies. In addition, President John 


Cameron of Guardian Life showed 
how this can work to the detriment 
of a life insurer with no fire-casualty 
subsidiary. The tendency for brokers 
who now give their life business to 
such a life insurer will be more and 
more to give it instead to the life 
affilate of the general lines insurers 
with which they place their fire-cas- 
ualty business. 

We recently heard of an actual case 
where this sort of thing was helped 
along by the general lines insurer. A 
life company was about to write a 
$10 million group life case—in fact, 
had it all but sewed up. The buyer’s 
fire-casualty insurer, however, got in- 
to the act and put on the pressure to 
be allowed to handle the insured cor- 
poration’s entire insurance setup—and 
succeeded in corraling the group case. 

We don’t know whether the deal 
involved acceptance of an ‘“accom- 
modation” line, like an automobile 
fleet with a poor loss record, but the 
possibilities of fire-casualty insurers 
snagging group life and other life 
business in this way have been ob- 
vious for a long time. 

This sort of thing underscores the 
unfairness of leaving life companies 
open to such competition without be- 
ing in a position to protect themselves 
by having fire-casualty insurers of 
their own. 

The argument that the special na- 
ture of life company risks and obliga- 
tions makes it unwise for them to be 
permitted to own fire-casualty in- 
surers doesn’t seem to hold water, 
provided the law embodies safeguards 
to prevent a life insurer from invest- 
ing an unsound proportion of its as- 
sets in a general lines insurer. 

The protection of life insurance 
policyholders’ funds from unwise 
chance-taking is of course the primary 
consideration. But such _ protection 
doesn’t seem impossible to devise or 
enforce. 

Moreover, protecting the policyhold- 
ers is a road that has a ditch on both 
sides. There isn’t much sense in be- 
ing so ultra-conservative in protect- 
ing the policyholder’s funds that the 
insurer is placed at a serious competi- 


tive disadvantage thereby, with con- 
sequent adverse effect on the net cost 
of his insurance.—Robert B. Mitchell, 
executive editor of the Life edition. 





Personals 


G. H. Johnson, vice-president of 
Stewart, Smith (Ill.), has returned 
from two weeks in London where he 
consulted with underwriters at Lloyd’s. 


B. M. Van Note Jr., Maine special 
agent of U.S.F.&G., has been appointed 
to the Maine Maritime Academy 
board of trustees. 


Mutual Benefit H.&A. and its presi- 
dent, V. J. Skutt, were honored by 
Omaha’s KMTV for outstanding public 
service during 1959. Mr. Skutt was 
picked as the station’s man of the year. 
In the presentation of a plaque to Mr. 
Skutt, which was televised locally, 
station spokesmen referred to the 
contributions of Mr. Skutt and the 
company to the growth and develop- 
ment of Omaha. They specifically cited 
the company’s Criss award presented 
to Dr. Thomas Dooley late last year. 


Howard J. LeClair, vice-president 
Mutual Benefit H.&A., has been 
named recipient of Seattle University’s 
1960 distinguished service award. The 
award, to be presented Jan. 30 at the 
university’s alumni homecoming, is 
given annually to outstanding grad- 
uates. 


James B. Donovan, partner of Wat- 
ters & Donovan, New York and Wash- 
ington, D. C., law firm, who was the 
court-appointed counsel for Col. Ru- 
dolf I. Abel, the Rssian espionage 
agent, has received the Fordham 
Alumni Assn. award in law. 


Deaths 


CHARLES J. DAUNER, 81, veteran 
Cincinnati agent, died. His agency, 
Charles J. Dauner & Son, goes back to 
1884. 


WINSOR R. DAVIS, 68, died at Fort 
Lauderdale, Fla. He retired as an 
account executive of John A. Eckert, 
New York brokers, in 1957. He had 
been with the firm since 1926. 


EDWIN R. WILSON, 77, retired gen- 
eral adjuster for America Fore in the 
western department at Chicago, died. 
He had been in ill health for the last 
few years. He joined Fidelity-Phenix 
in 1907 as an accountant, subsequently 
transferring to the loss department. 
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He was named general adjuster in 
1931, which post he held until his 
retirement in 1952. 


ROBERT J. LARNER, 60, retired 
vice-president of Hanover, was found 
dead in his New York apartment. 
Police described the death as a suicide. 


JAMES G. MEIGS, 64, president of 
the Meigs & Cope agency of Milwau- 
kee, died at Scottsdale, Ariz., where he 
and Mrs. Meigs had been vacationing 
since November. 


ROBERT M. WASHINGTON, 46, 
partner in the Freeman-Washington 
agency of Fredericksburg, Va., died in 
the hospital there after a long illness, 


FRANK N. SCOTT, 81, died at 
Selma, Ala. He retired in 1954 as 
secretary of Bankers F. & M. He had 
been with the company about 15 years. 





Homeowners Policy 
Called Triumph Of 
Mucilage Over Mind 


A New Jersey judge labeled a home- 
owner’s policy a “collage which rep- 
resents the triumph of mucilage over 
mind.” Though he ruled in favor of 
the insured in a case involving the 
exclusion of property left unattended 
in an automobile under certain cir- 
cumstances, Judge A. D. Gaulkin of 
the New Jersey superior court said 
the policy is ambiguous, having “been 
put together by fastening 10 assorted 
sheets to an eleventh which contains 
nothing but the 165 lines” required 
by the New Jersey standard fire pol- 
icy statute. 

“Not only are the 11 sheets of vary- 
ing sizes,” the judge said, “but they 
are arranged in a bewildering fash- 
ion. For example, pages 2, 3, 4, and 5 
are attached in reverse order. After 
some difficulty we discovered that to 
make sense they must be read 5, 4, 3, 
2. The remaining sheets are inserted 
without any rhyme or reason.” 

Aside from the court’s colorful de- 
scription of a homeowners policy, the 
case is of little interest in policy in- 
terpretation. Even though it dealt 
with the frequently troublesome ex- 
clusion of property left unattended in 
an automobile (using the language 
of homeowners A and B), the decision 
is not particularly illuminating, the 
court simply holding that there was 
insufficient evidence of forcible entry. 

What turned the case to the in- 
sured’s favor was the court’s rejection 
of an argument by the insurance com- 
pany that the insured had not filed a 
proof of loss within the 60 days re- 
quired in lines 97 to 99 of the standard 
fire policy language of the homeown- 
ers skeleton policy. The court held 
that the company was estopped from 
this because it had conducted negoti- 
ations with the insured for some six 
months without raising this question. 
The question of the application of the 
standard fire policy loss requirements 
to this loss set off the court’s reaction 
to the physical format of the policy. 

However, there was no ruling oD 
this point because the estoppel set- 
tled the issue. 


Fireman's Fund Moves 
New York City Offices 


Fireman’s Fund is moving its New 
York offices from 116 John Street and 
4 Albany Street to a new 32-story 
building at 110 William Street. The 
move will take place this weekend, 
without interruption of business. Neat- 
ly 1,000 employes will occupy the new 
offices, which cover 143,000 squaré 
feet of floor space. 
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Farmers Mutual Auto 
Joins Group Giving 
Compact Car Discount 


A 10% discount on insurance for 
“compact” cars has been introduced 
by Farmers Mutual Auto of Madison. 
Coverages to which the discount will 
apply are BI, PDL, comprehensive and 
collision. Year models eligible include 
1954 and later. The maximum stand- 
ards to qualify as compact cars have 
been established as: Weight, 3,000 
pounds; length, 200 inches; horsepow- 
er, 130; price $2,500 at port of entry 
for foreign cars, no limit for American 
cars. 

The discount has been filed in 
10 midwestern states and approval has 
been received from Illinois, Indiana, 
Iowa, Minnesota, Missouri, South Da- 
kota and Wisconsin. 


Hartford Accident Moves 


J. L. Holter To Bridgeport 


Hartford Accident has promoted 
John L. Holter to superintendent of the 
fidelity and surety department at 
Bridgeport. He joined the company in 
1948 at the home office, was named 
bond special agent at Cincinnati in 
1949 and has served as Philadelphia 
bond special agent since 1952. 


American Casualty Issues 
Sales Aid, Planning Book 


American Casualty has issued for 
producers its 1960 sales aid and cata- 
log, containing advertising ideas and 
an inventory of supplies furnished by 
the company. A feature is a planned 
ad campaign for agents at an annual 
cost of $600. It includes consistent 
newspaper advertising; monthly bul- 
letins to insured and prospects; week- 
ly letters to build a prospect list; 
window displays and posters; blotters 
for personalized use; leaflets and other 
features for regular use. 

The catalog stresses the need for 
planning agency advertising and notes 
that some experts consider 3% of pre- 
miums as the minimum investment, 
particularly for the smaller agency. 


Stewart, Smith Weather 


Quarterly Discontinued 


Stewart, Smith & Co. has termi- 
nated with the winter issue the publi- 
cation of its quarterly Weather Re- 
search Bulletin which has been dis- 
tributed without charge as a service to 
the business. 

In a letter to readers, George J. 
Stewart, president, pointed out that 
the bulletin was established three 
years ago to fill a need in the busi- 
ness for periodic meteorological infor- 
mation. That purpose has been accom- 
plished. In addition, many requests 
have been filled from high schools and 
universities for the map and chart 
supplements to the bulletins, and these 
are being used as the basis of study. 
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WAB Will Guide Fire 
Prevention Groups Until 
III Takes Action 


Presidents and secretaries of fire 
prevention associations operating un- 
der the direction of Western Actuarial 
Bureau have been informed by Man- 
ager Kent H. Parker that until def- 
inite action is taken by Insurance In- 
formation Institute, the fire prevention 
department of WAB will continue to 
support and serve as a clearing house 
for the fire prevention associations in 
its territory. 


Indianapolis Ad Campaign 
Successfully Identifies The 


Independent Local Agent 


The Indiana Agent, publication of 
Indiana Assn. of Insurance Agents, 
carries an item in the January issue 
describing the success the Indianapolis 
board has had with its advertising 
program. 

Three years ago the board inaugu- 
rated its own advertising campaign 
and when NAIA started the Big I 
program the board tied in with it 
through TV, radio, classified pages, 
cards in buses and illuminated bill- 
boards, all stressing the theme, “See 
Your Independent Local Agent.” 

Indiana Agent comments that not 
long ago not a single call was received 
in the state headquarters office in In- 
dianapolis inquiring about how a call- 
er could locate an independent agent; 
but today the office receives an av- 
rage of three calls a day from people 
wanting to contact an independent 
agent. 


New Dallas Headquarters 
Opened By Hartford Fire 


The new 14-story southwestern de- 
partment headquarters of Hartford 
Fire group at Dallas was formally 
opened at two open house ceremonies 
Jan. 24-25. More than 350 staff mem- 
bers and their families were at the 
first affair. Hartford agents, insurance 
and business executives, and civic of- 
ficials attended the second gathering. 

Home office executives at both 
functions were Roland H. Lange, vice- 
president and assistant to the presi- 
dent; Manning W. Heard, vice-presi- 
dent and general counsel of Hartford 
Fire and executive vice-president of 
Hartford Accident, and James F. 
Keating, vice-president and secretary 
of the companies. 


Ala. Fund In Good Shape 


Despite heavy losses from_ school 
fires in the past fiscal year, the Ala- 
bama insurance fund had assets of 
$4,861,199 at Jan. 1, 1960. The fund 
paid out $1,808,503 in claims during 
the year—$563,923 in fire losses. Of 
the latter amount, $311,198 was re- 
covered through reinsurance. 
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CONTRACT TO BUILD 


Seldom known beforehand ...the many causes which lead 
to inflationary liability suits against a contractor. For 
every type of construction, excavation and road work, 
public liability coverages tailored to the job is an absolute 
necessity. At Geo. F. Brown & Sons, Inc., producers receive 
the expert authoritative advice that spells the best pro- 
tection against legal entanglements. 


Let us analyze the needs of your contractor-assureds 
now. And, be sure to ask about our all-risk course of 
construction floater that covers the contractor for all 
properties going into a building under construction 


Yes ... for unlimited assistance in every form of public 
liability, call — 


175 West Jackson Blvd. + Chicago 4 » WAbash.2-4280 


116 John Street - New York 38 +* WOrth 4-0745 


Are you getting 
your share 
of the profits? 


Public service has shown a steady growth over 
the 36 years it has been serving the public. This 
growth has come as a result of our support of the 
American Agency system, a liberal commission 
as well as an attractive dividend and deviation 
arrangement. Another factor has been the sound 
financial status of the company and its reputation 
for speedy and sufficient service. 


20% DEVIATION 

General Liability All Forms 

15% DEVIATION 

Fire and Allied Lines 

10% DEVIATION 

Automobile, Bodily Injury and 
Property Damage Liability: All Classes 
SPECIAL DIVIDEND PAYING 
Workmen’s Compensation 





our deviation arrange- 





Agency Supt ment and liberdl @ 
W. E. DANDRIDGE 2 commission make 
. Public Service insurance 
Long Island 


ROBERT ZMOOS easier to sell. 
Hudson Valley he r 
HENRY KOTZEN ie , 
. = 
UPSTATE 
W. C. VAN VECHTEN 
Manager 
10 Gibbs St. 
Rochester 4, N.Y. 
Special Agent 
WILLIAM D. WILLIAMS 











MUTUAL INSURANCE CO. 

36 years of public service 

HOME OFFICE 

10 Columbus Circle, New York 19, N.Y. 

Deviations and Dividends Shown for New York State... for other States write New York Office 
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A MULTIPLE LINE 
COMPANY OFFERING 
COMPLETE FACILITIES 
FOR TODAY AND 
PROGRESSIVE PLANS 
FOR TOMORROW 














Pacrric Inpemnery Company 


Home Office @ Los Angeles 
Principal offices in Atlanta, Cincinnati, Dallas, Kansas City, 


Los Angeles, Oakland, Phoenix, Portland, San Francisco, Seattle 
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$1 Million Value 
On Colombian Plane 


The Avianca Colombian National 
Airlines 1049G Lockheed Constella- 
tion which crashed at Montego Bay en 
route from New York to Bogota was 
insured by U. S. Aviation Underwrit- 
ers and in the foreign market. The 
hull was valued at approximately $1 
million. 

The plane was arriving at Montego 
Bay in the Caribbean 10 hours behind 
schedule after a stop-over for engine 
repairs at Miami. Nine persons es- 
caped but 37 lost their lives. 

Associated Aviation Underwriters 
early established that it has two trip 
travel policies for $62,500 each, but 
had not determined detailed routing 
of the policies. 


Court Says Ohio's WC Fund 


Can’t Pay Own Expenses 

Franklin County common pleas court 
has ruled that the state of Ohio cannot 
use $3 million from its monopolistic 
workmen’s compensation fund to pay 
administration costs of the fund. Cor- 
rugated Container Co. had challenged 
use of the trust fund money for ad- 
ministration purposes, and the court 
held the Ohio constitution bans use of 
the fund for this purpose. The decision 
will be appealed by the state attorney 
general. 

In Ohio, employers are assessed four 
cents for each $100 of payroll annually 
to pay 66% of the $9 million adminis- 
trative cost of the monopolistic bureau 
of workmen’s compensation and the 
industrial commission which adminis- 
ters the WC fund. The state has been 
paying the other 33% out of general 
revenues, but the last legislature pro- 
vided that the fund reimburse the state 
for 33% of the cost and a resolution to 
that effect was approved by the in- 
dustrial commission. 


Searing Named Director 

Arthur F. Searing, . vice-president 
and investment officer of C. V. Starr 
& Co., New York, has been named a 
director of State of Pennsylvania. 

Watters & Donovan, New York and 
Washington law firm, has admitted 
Edward T. Brown, George J. Fritz 
and Thomas A. Hartnett as members 
of the firm. 
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INDIANA LUMBERMENS 
Lempany- 


s who are GOING PLACES... 


look to Indiana Lumbermens 


1. Prompt claims service. 
The latest in coverage. 
Professional advertising aids. 


Solid support from all departments—these plus 
factors can make your selling job easier and 


Write to home office for full details. 


FIRE 
INLAND MARINE 
AUTO 


429 NORTH PENNSYLVANIA STREET 


CASUALTY 





INDIANAPOLIS 9, INDIANA 
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Cal. Agents To Begin 
Spring Regional Parleys 


The automation study being under- 
taken by California Assn. of Insur- 
ance Agents will be the principal sub- 
ject of discussion at the association’s 
spring regional meetings Feb. 1-5. 

Other subjects to be discussed will 
be state association activity improve- 
ments; developments in the agents’ 
anti-trust litigation against the com- 
panies and matters affecting the Cal- 
Vet insurance program. 

President Milton R. Cheverton wil] 
attend the meetings in central Califor- 
nia. These will be at Bakersfield and 
Tulare, Feb. 1; Fresno and Merced, 
Feb. 2; Modesto and Stockton, Feb. 3; 
Aptos, Feb. 4, and Salinas, Feb. 5. 

Meetings in the southern part of 
the state will be at Ventura and Long 
Beach, Feb. 1; Los Angeles and Bev- 
erly Hills, Feb. 2; Sherman Oaks and 
San Bernardino, Feb. 3; San Marino, 
Feb. 4, and Mission Valley, Feb. 5. 
Vice-president Jack C. Schroeder will 
appear at these meetings. 

Secretary-Treasurer Harry R. Schro- 
eter Jr. will attend meetings in north- 
ern California. These are scheduled 
for Marysville and Auburn, Feb. 1; 
Sacramento and Chico, Feb. 2; Vallejo, 
Feb. 3; Berkeley and Palo Alto, Feb. 4; 
and Hayward, Feb. 5. 


American Advances Mayell 
In Claims At Head Office 


Albert J. Mayell has been promoted 
by American to assistant superintend- 
ent of the bond-burglary claim divi- 
sion of its head office claim depart- 
ment. 

Prior to joining American as head 
office claim examiner in 1956, Mr. 
Mayell had been with Lumbermens 
Mutual Casualty and Standard Ac- 
cident. He started with National Sure- 
ty in 1937. 


Banks Tougher To Rob 


Significant progress against holdups 
is being made by banks, according to 
the insurance and protective depart- 
ment of American Bankers Assn, 
which states that during the first 
three months of the current associa- 
tion fiscal year, only eight of 30 lone 
bank bandits who attempted robberies 
in one state escaped with loot and 
have not been arrested or identified. 

Of the 30 lone-bandit holdups, eight 
were frustrated, with five of the 
bandits being arrested on the spot and 
three others escaping without any 
loot. In eight cases, the bandits were 
arrested within a few hours and the 
loot recovered from seven of them 
In four other cases, the bandits were 
arrested within two weeks, and two 
additional bandits are identified and 
are sought by the FBI. This leaves 
only eight bandits unidentified and 
still at large and places the odds at 
about 1 to 4 against successfully rob- 
bing a bank and evading arrest. 

“The results demonstrate discretion 
and good judgment on the part d 
bank people,” according to George H. 
Hottendorf, deputy manager in chargé 
of the ABA insurance department 
“No one sustained physical injury 
any of the attacks.” He paid tribute t 
the teamwork of bank personnel ané 
cooperation on the part of citizens i 
the community, customers and_ busi 
ness men. 

State Automobile & Casualty U 
derwriters is moving its Denver offi¢ 
to 2133 South Bellaire Street. Th 
mailing address will be Box 5, Denvé 
ss 
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PRIMARY COVERAGES IN ILLINOIS 


WORKMEN'S COMPENSATION 


AUTOMOBILES & TRUCKS 


OLT—MFRS. & CONTRACTORS 
COMPREHENSIVE GEN’L. LIAB. 
COMPREHENSIVE PERSONAL LIAB. 


PRODUCTS LIABILITY 


GARAGE & DEALERS LIAB. 
LIQUOR LIABILITY 
MALPRACTICE LIABILITY 
BEAUTY SHOP LIABILITY 
BURGLARY 

PLATE GLASS-50/50 


%& Special Retros on Large W.C.-Liab.-Fleets, Etc. 


EXCESS LIABILITY 


All 3rd Party Liability Including Excess 
Above Assigned Risk Auto Limits to 


100,000 /300,000 /100,000. 


THE CASUALTY COMPANY WITH EXTENSIVE FACILITIES . . 
FLEXIBLE UNDERWRITING . 


SURPLUS LINES 


OUTSIDE ILLINOIS — Through Licensed 
Surplus Lines Agents in Those States 
And Territories Which Permit Non- 
Admitted Carriers To Write Liability 


Coverages. 


. - REALISTIC RATING . 


INDEPENDENT! 


SINGLE RISK REINSURANCE TO $2,000,000! !!! 


FORLIY GENERAL Zp 


A STOCK COMPANY 


RAndolph 6-4060 


Profits and Progress 
ahead of you... 
Sound Management 
behind you... 


© Competitive rates and 
~ commissions « Progressive 
‘underwriting » Specialty 
coverages « Tailor-made 
_ contracts in Experience 
Credit automobile, dwell- 
ing package policies, and 
| accidental death and dis- 
memberment. 


REINSURANCE 


FIRE—CASUALTY 


1°65) january 29, 1960 
Accounts Receivable Engineering Realigned 
»ys Exclusions Clarified By Hartford Accident 
der. Proposed revisions in coverage un- Hartford Accident has reorganized 
sur. (er accounts receivable policies | are its home office engineering: depart- 
sub- being filed countrywide by National ment. Responsibility for existing serv- 
ion’s Bureau and Inland Marine Insurance ices and staff functions has been di- 
Bureau, to be effective April 6. The vided and an eastern engineering divi- 
will bmendments are aimed primarily at sion established. 
ovel larifying certain coverages in ac- _John L. Pickens, with the company 
ents’ “ordance with the intent of the stand- since 1946, has been appointed super- 
om- wd provisions policy introduced in intendent of home office engineering 
Cal- 1954, and represent the first revision which will handle general operations 
bf that form. control. Myron A. Snell, with the com- 
will In the filing, the exclusion of losses pany 25 years, was been named su- 
ifor. [ue te bookkeeping, accounting or bill- pervisor of technical services, and 
aul ing errors, or omissions is spelled out John A. Kirkham III, who joined 
reeq (nore specifically. Another provision Hartford Accident in 1948, has been 
b. 3. [nakes it clear that the policy is not appointed superintendent of the east- 
5 ’ intended to cover shortages disclosed ern engineering division. 
2a by avs or preg rg ang se aes 
but stipulates that once it has been . . 
_ established that a loss covered by the Hartford Fire Anniversary 
‘°V lolicy has occurred, audit or inven- Ads In Novel Art Form 
| and tory procedures may be used in sup- i ; ‘ ; 
irino, vort of a claim. Hartford Fire advertisements in 
b. 5. [° THE NATIONAL UNDERWRITER this week 
will }inumerate Excluded Losses and in Life and Saturday Evening 
Also specifically excluded from cov- Post during January are featuring the 
chro- erage are losses “due to alteration, "ewest form of graphic art, relief etch- 
orth- |ijsification, manipulation, conceal- ing. The process is used in the two 
luled |nent, destruction, or disposal of rec- Page, full color ads in these magazines 
b. 1; [rds of accounts receivable, committed to depict historical highlights of the 
1lej0, |, conceal the wrongful giving, tak- Company in connection with its 150th 
*b. 4; |ng, obtaining or withholding of money, @Mniversary. a ee 
ecurities or other property, but only The company is distributing to its 
to the extent of such wrongful giving, agents prints of _the advertisements 
yell aking, obtaining or withholding.” Loss Suitable for framing. The new tech- 
ttising for example, when an employe Mique of relief etching involves origi- 
eC lls a mink coat to a girl friend and al drawings on a copper plate with 
noted [len destroys the sales tickets would pen or brush. This makes the original 
tend- }wt be covered, since it represents art and the finished printing plate 
divi- {theft of merchandise. alike in every respect and eliminates 
.part- | Recognition of some of the inherent the photo-engraving process. 
hazards of modern business methods oS 
is reflected in the specific exclusion : 
i fom coverage of losses due to elec- Koseluk President N. Y. 
“mens [tical or magnetic injury, and dis- Burglary & Glass Unit 
| Ac. furbance or erasure of electronic re- 
Sure- {ordings, except by lightning. Losses Burglary & Glass Assn. of New York 
temming from nuclear reaction, nu- has elected Ronald A. Koseluk, Gen- 
‘ear radiation or radioactive con- ¢ral Fire & Casualty, president. 
tamination also are excluded. An Thomas P. Moylett, Fireman’s Fund, 
kmendment to the fidelity exclusion and James A. Lang, Fidelity & Depo- 
yldups fakes it clearly applicable not only Sit, are vice-presidents; Ethel J. Cor- 
ing to furing working hours but at all other bett, National Bureau, secretary; Sarah 
epart- fimes. V. Powers, Sun group, assistant sec- 
_' ati retary; Robert J. Kidney, Home In- 
i . demnity, treasurer; and Gertrude Wy- 
ae toss In Ill. With N. H. koff, Phoenix of London, assistant 
0 lone New Hampshire has appointed D. B. treasurer. 
nerial “a — — at re <i 
.» Where he wi e associated wi . 
. Clifton M. Wilcox, state agent. Mr. Sigel To Speak On Auto 
eight Fross was previously in the agency Louis P. Sigel Jr., president of Inde- 
if the business. p2ndent Insurance Agents & Brokers 
ot and|,. ap ; Assn. of Philadelphia and Suburbs, 
t any iller Is Cornbelt Il. Svecial will address Lehigh Assn. of Insur- 
: were Cornbelt has appointed Jack L. ance Agents at its monthly meeting 
nd thefliller special agent for northern Feb. 2 at Allentown, Pa. He will speak 
them llinois, and his headquarters will be on the agent’s view of the automobile 
; wereft Dixon. He was with U.S.F.&G. situation. 
id two 
‘d and 
leaves 
d and 
dds at 
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INSURANCE COMPANY 


222 West Adams Street 


Chicago 6, Illinois 


Multiple line specialists writing 
through American Agency System. 
We offer merchandising plus versa- 
in coping with present-day 


problems in the industry. 


tility 


EQUITY GENERAL 
INSURANCE COMPANY 


Home Office: Miami, Florida. Administrative Offices 
Colorado Insurance Group Building,” Bor . 
Colorado. Phone Hillcrest 2-6240. General a; 
contracts still available in somie areas. 


CALL, WIRE OR WRITE FOR FULL DETAILS TODAY! 





THE STUYVESANT INSURANCE COMPANY _ 


141 wed haen ache Ro Bivd., Chicago a 
HArrison 7-8432 
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Continental Report 


Shows Improvement; 
Auto Still Problem 


(CONTINUED FROM PAGE 1) ° 
tional insurance and reinsurance mar- 
ket. It also noted that while Contin- 
ental has not yet formulated a definite 
program for entry into the life busi- 
ness, it is prepared appropriately to 
move in that direction at a suitable 
juncture in the group’s affairs. 

As a result of the group’s simpli- 
fied corporate structure, substantial 
progress toward economies and other 
objectives is being achieved. There 
have been advances in the consolida- 
tion of production, underwriting, ac- 
counting, statistical and internal ad- 
ministrative functions in general. More 
comprehensive utilization of electronics 
processing equipment is scheduled to 
have greater part in the operations. 

By reason of the newly consolidated 
position, from Jan. 1 on, all companies 
of the group are participating in op- 
erations on the basis of predetermined 
percentages to reflect each company’s 
respective contribution to the aggre- 
gate. Such “pooling,” which has been 
common for many years among fleets, 
will facilitate mechanization with its 
attendant economies, Mr. Herd and 
Mr. Dekker stated. 


Other 


Included in the report was reference 
to the group’s new “incentive” auto 
policy now available to careful driv- 
ers in a number of states. As the pro- 
gram has been in effect only a few 
months, it is too early to assess its 
effectiveness, but it is being well re- 
ceived by group agents and the pub- 
lic. 

Messrs. Herd and Dekker stressed 
the gratifying increase in the volume 
of premium financing business hand- 
led during 1959 through Afco in the 
U. S. and through Cafo in Canada. 

Afco showed an increase of 20% 
over 1958, and Cafo an increase of 
50% for the same period. It was stated 
that the- rise in volume reflects the 
growing awareness on the part of 
companies, agents and the public, of 
the attractiveness and convenience of 
installment facilities in the purchase 
of fire and casualty lines. A minor 
factor five years ago, premium financ- 


Observations 


ing now plays an increasingly im- 
portant role. 
Brokers Request FIA To 
Write Large Deductibles 

For competitive reasons, National 


Assn. of Insurance Brokers has urged 
Factory Insurance Assn. to write cov- 
erages with large optional deductibles. 
A letter to FIA from the _ brokers 
noted that although deductibles are 
inappropriate in many cases, it ap- 
pears certain that much desirable 
business will be lost if FIA fails to 
provide the feature in the near future. 
The letter asked that the matter be 
considered by FIA’s executive com- 
mittee. 


Heney Is Advanced 

Corroon & Reynolds has advanced 
Charles E. Heney from assistant sec- 
retary to secretary of the companies. 
He has been with the organization 
more than 35 years. 


Gener?l Accident has moved its 
Minnesota office to 3702 East Lake 
Street, Minneapolis. H. Robert Ander- 
son is manager. 
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State Control Is Lauded At Crowded 
New York Department Centennial Fete 


(CONTINUED FROM PAGE 1) 


perintendents Alfred J. Bohlinger, Al- 
bert Conway, Robert E. Dineen, Lef- 
fert Holz, and Julius S. Wikler. 


Traces State Record 

In his address, Gov. Rockefeller 
noted that the centennial of insur- 
ance supervision in New York came 
while the anti-trust subcommittee of 
the Senate is studying whether state 
regulation has been effective. The 
chief question suggested by the in- 
quiry is whether state regulation is 
able to prevent monopolistic prac- 
tices, restraint of trade, and unfair 
fixing of the prices which the public 
must pay for insurance. 

The record of New York legislation 
to implement the McCarran act is an 
outstanding example of effective state 
action in this field, Gov. Rockefeller 
noted. Working together, the govern- 
ment of New York and the insurance 
business have produced such good re- 
sults at the state level as to make fed- 
eral action superfluous. This effective 
collaboration must be continued. 

Promptly upon the passage of pub- 
lic law 15, New York passed amend- 
ments and additions to its laws giv- 


ing effect to the pertinent national 
provisions. As the need has arisen 
since then, further state legislation 


has been passed. All of these laws 
have been faithfully administered. 


Documents Competition 


The organization of the New York 
department was expanded for enforce- 
ment of the additional legislation. Ear- 
lier state laws prohibiting rate dis- 
crimination and rebating have like- 
wise been stringently applied. Through 
licensing, the state supervises agents’ 
and brokers’ activities which other- 
wise might come under the Clayton 
act and its amendments. In all of these 
actions, the New York department 
and the legislature have closely ad- 
hered to the spirit of the McCarran 
act, the governor said. 

The maintenance of reasonable com- 
petition in New York in premium rates 
and rating systems is amply attested 
by a body of regulations and deter- 
minations of the department far too 
numerous to recount. At the time of a 
recent department tabulation there 
were 131 insurers making independ- 
ent filings. There were 46 insurers 
that had received department permis- 
sion to file rate deviations, while oth- 
ers had been granted approval to 
deviate in regard to coverage. This 
would hardly indicate a monopolistic 
situation at the public’s expense, Gov. 
Rockefeller declared. 


Ecker, Hammel Agree 


Mr. Ecker, speaking on behalf of the 
entire business, quoted George W. 
Miller, second superintendent of the 
department, who said in 1871: “The 
true object and aim of governmental 
supervision should be to afford the 
fullest possible protection to the pub- 
lic, with the least possible annoyance 
or expense to, or interference with 
the companies.” 

Mr. Ecker said that when compa- 
nies find the department taking a con- 
trary position on issues, it is surely 
not because the department opposes 
change. It may well be that the ap- 
propriate channel in many cases is 
through legislation rather than regu- 
lation. 

Mr. Hammel gently chided Mr. Eck- 
er for “stealing his speech.” Research- 
ers for both of these gentlemen ap- 
parently had come upon the quoted 


statement by Superintendent Miller, 
and it was an important part of both 
laudatory addresses. Mr. Hammel not 
only gave credit to the New York de- 
partment for inspring the formation 
of NAIC but also for consistent aid to 
the progress and development of that 
body. 

Superintendent Thacher, who had a 
busy evening injecting homely touches 
between speeches, at one point noted 
that one of the early superintendents 
of the department, who personally 
conducted many company examina- 
tions in the last century, suffered se- 
vere criticism from companies when 
the department’s budget rose from a 
little over $6,000 in one year to more 
than $34,000 in the next. 

Mr. Thacher’s little anecdote from 
the past provided an interesting com- 
mentary on the way that a century 
has changed company attitudes on ex- 
penditures attributable to New York 
insurance supervision, since the cen- 
tennial birthday tickets went for $25 
a head, with 1,800 takers exceeding all 
expectations. 


Pays Hospital In Blood; 


Seeks Money From Insurer 


MINNEAPOLIS—An unusual hospi- 
talization case involving Travelers is 
pending in Minneapolis municipal 
court end the decision may have na- 
tion-wide repercussions. The point at 
issue is whether an insurance com- 
pany should pay for blood donated to a 
hospital by a member of a group in- 
sured for hospitalization. 

Vernon A. Scharber was a member 
of a blood bank in the factory where 
he worked. In July, 1959, his wife had 
an operation and was given two pints 
of blood from her husband’s blood 
bank. Under the group contract, all 
actual hospital costs are paid by Trav- 
elers. 

The charge for two pints of blood 
was $60 but the hospital preferred to 
have blood rather than money. So 
Scharber replaced the blood from his 
own bank. He claims that the $60 
charge for the blood would have been 
paid by Travelers had he not given 
the blood. Therefore, he claims he was 
put in the position of providing the 
insurance company with blood and 
should be paid for it just as Travelers 
would have paid the hospital for the 
blood. 

Travelers contended it had paid the 
hospitalization bill and therefore had 
fulfilled its obligation to Scharber. 

Both sides were given 10 days to 
file briefs. 


Philadelphia Managers 


Name Beagan President 


Casualty & Surety Managers Assn. 
of Philadelphia at its annual meeting 
elected Thomas Beagan, National Un- 
ion, as president. David C. Seager, 
Maryland Casualty, and A. Hugh 
Clarkson, Royal-Globe, were elected 
vice-presidents, and Donald C. Erwin, 
Standard Accident, was elected sec- 
retary-treasurer. 


No AR Debits, Credits In Mo. 

The Missouri department has noti- 
fied auto insurers that assigned risk 
business does not contemplate appli- 
cation of any system of debits or cred- 
its for driving experience and that 
risks assigned to the companies may 
only be written in strict compliance 
with the plan—rates are not subject 
to further debits or credits. 


‘Elects Wickham Chairman 


January 29, 96 


Louisville Is NFPA 
Top Award Winner 
With Vancouver, B. ¢. 


Louisville and Vancouver were the 
grand award winners in the 1959 fire 
prevention contest of National Fire 
Protection Assn. Of 1,541 entries, 74 
were in the municipal division; 458 jp 
the military division; 125 in the ip. 
dustrial division, and 205 in the goy. 
ernment division. There were nine 
special entries. 

Six additional grand award winner 
in other divisions were Montreg 
Transportation Commission, for indus. 
try; U. S. Post Office, Chicago, for gov. 
ernment; Fort Sam Houston, Texas, for 
the army; U.S. Naval Station, Norfolk 


for the navy; Myrtle Beach Air Fore p 


Base, South Carolina, for the air force, 
and RCAF Station, Falconbridge, Ont 
for Department of National Defense 
Canada. 

Winners in the municipal division 
based on population, were class on 
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(500,000 and over), Philadelphia; clas] man 


two (250,000 to 499,000), Louisville 
class three (100,000 to 249,000), Provi- 
dence; class four (50,000 to 99,000), 
Portland, Me.; class five (20,000 t 
49,000), Bloomington, Ind.; class si 
(5,000 to 19,000), Martinsville, Va., and 
class seven (under 5,000), Glenwood 
Ta. 

On the board of judges were Wil 
liam D. Buck, president Internationa , 
Assn. of Fire Fighters; Allen L. Cobb 
Eastman Kodak Co.; Edward Deignan 
vice-president International Assn. ¢ 
Fire Chiefs; A. Leslie Ham, chie 
counsel of Canadian Underwriter 
Assn.; Lester S. Harvey, president Nev 
Hampshire, and R. A. W. Switzer, as 
sistant Canadian fire commissioner. 


Mich. Information Unit v 


Directors of Michigan Insurance Ip 
formation Service have elected Wil 
liam A. Wickham, secretary and gen} 
eral counsel Standard Accident, 4 
chairman. Edward G. Rockwell, De 
troit Automobile Inter-Insurance Ey; 
change, was named secretary, an 
Elmer B. Simon, Frankenmuth Mu 
tual, became treasurer. 

Chosen to the executive committ 
along with the officers, were Willian 
C. Searl, Auto-Owners: L. J. Carey 
Michigan Mutual Liability; Chard 
Eberhard, National Casualty, all 
Berthold Woodhams, Citizens Mutu? 
Auto. 


Ww 


Jaffe Agency Publishes 


Producer Coverage Guide 


Jaffe agency of New York has 
new bi-monthly publication for bm 
kers, Pointers. It will be mailed bé 
ginning in January with the month 
issue of the agency house _ orgé 
Points & Viewpoints. Printed separat? 
ly, and punched for use in a Til 
binder, Pointers is a check list @ 
concise’ discussion of the insurani 
needs of specific risks. 

The first issue is devoted to re 
stores. It discusses direct and con® 
quential damage, statutory coverag4 
liability imposed by law, and life ¢ 
A&S coverages. The items are key@ 
so that brokers can easily learn if | 
specific coverage is absolutely necéip 
sary, highly desirable or optioD 
Wherever possible, variations are 
gested in order that brokers 
choose the one best suited to th | 
clients’ needs. L 
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Bateman Heads New 
Information Unit 


J. Carroll Bateman has been named 
general manager of Insurance Inform- 
ation Institute. He 
has been public 
relations director 
since 1955 of Milk 
Industry Founda- 
tion, Washington, 
mC. 

From 1934 until 
1942 Mr. Bateman 
was a reporter and 
feature writer for 
the Baltimore 
Evening Sun. He 
went with the 
Baltimore & Ohio 
Railroad in 1942 as assistant editor of 
th B&O Magazine. Later he was 
named public relations representative 
and in 1951 he was promoted to as- 
sistant director of public relations. He 
joined Eastern Railroad Presidents 
Conference in 1953 as assistant chair- 
man for public relations and adver- 
tising, a post he held until 1955 when 
he was appointed public relations di- 
rector of Milk Industry Foundation. 

A former instructor and lecturer in 
public relations at Johns Hopkins Uni- 
versity and the Bernard Baruch School 
of Business Administration, Mr. Bate- 
man also has been a guest lecturer at 
Ohio University, Loyola College and 
the Universities of Baltimore and 
Maryland. 

Mr. Bateman is a member of and 
public relations adviser for the board 
of trustees of Family & Child Serv- 
ices in Washington, a member of the 
public relations advisory committee of 
the U.S. People-to-People Program, 
and the editorial board of PR Quar- 
terly, published in Washington. He is 
vice-president of the Washington 
chapter of Public Relations Society of 
America. 





J. Carroll Bateman 


|Phoenix Of London Names 
, Mee To Assist Training 


Phoenix of London group has ap- 
pointed J. Perry Mee as _ assistant 
Manager of its credit insurance de- 
partment. He was formerly assistant 
manager of the bond department. He 
will assist in the training of sales and 
underwriting staff. 


N. Y. Bills Aimed At Auto 


liability Cancellations 


Bills have been introduced in both 
houses of the New York legislature 
which provide for appointment of a 
special commission to study the sub- 
Jeet of cancellation of automobile lia- 
bility policies, to report to the legis- 
lature in 1961; set up a three man 
board of review to which car owners 
whose insurance had been cancelled 
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could appeal; and to prohibit cancella- 
tion of such coverage except for non- 
payment of premium. 

Assemblyman Wallach of Queens 
told the legislature’s insurance com- 
mittee that more than one million such 
policies were cancelled in 1959 and 
that many of them imposed severe 
hardship on car owners. Many are 
cancelled after an accident though 
the driver whose coverage is cancelled 
may not have been at fault. Sen. 
Bronston of Queens introduced the 
measures, which are “alternatives,” in 
the senate and Wallach in the as- 
sembly. 


Architects’ Plaudits For 
Mutual Of Hartford's 


New Home Office 

Mutual of Hartford’s new home of- 
fice building won for its architects an 
award for the outstanding commer- 
cial building design in the 1959 com- 
petition of New York State Assn. of 
Architects. 

The subject of widespread interest 
among architects, the building was 
classified by the New York Times as 
one of the 10 striking examples of 
structures in Europe, Asia and Ameri- 
ca, which add new and significant di- 
mensioris to the building art. 


Allaway N. Y.1 Manager 
Of Norwich-Scottish 


Norwich-Scottish group has _ ap- 
pointed Edgar W. Allaway New York 
metropolitan manager. Mr. Allaway 
was with Norwich Union in England 
as a field man before his transfer to 
the U. S. three years ago. He has been 
in charge of the casualty department 
at San Francisco. 

J. F. Kett continues as metropolitan 
secretary. 


Recommend Downgrading 
Of Six New Jersey Cities 


Average fire rate increases of from 
8% to 12%, depending on type of 
property, have been recommended for 
six New Jersey towns, following town 
gradings by National Board. Jersey 
City and Bloomfield were dropped 
from the double A rating to B; Hobok- 
en and Belleville from B to C, and 
Passaic and Perth Amboy from C to D. 

According to Fire Insurance Rating 
Organization of New Jersey, the main 
fault in the areas inspected was in- 
sufficient manpower in fire depart- 
ments. A number of larger cities, in- 
cluding Newark, retained their A clas- 
sification. 

Directors of the Civil Service Em- 
ployees of San Francisco have au- 
thorized payment of a stock dividend 
of one share for each 10 outstanding 
to stock of record Feb. 29, payable 
March 21. No fractional shares will be 
issued and the books will be closed 
for transfer from Feb. 24 until March 2. 
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Defendants Win 10 
Of 13 Cases In Chicago 


Defendants in jury trials in Chicago 
and Cook County came out ahead 10 
to three in decisions handed down in 
the week ending Jan. 22, according to 
the compilation of Cook County Jury 
Verdict Reporter. However, one of the 
decisions in favor of the plaintiff was 
for $100,000 to a 28-year old housewife 
and her husband for injuries sustained 
in an automobile accident. The plain- 
tiff’s attorney in this case was James 
A. Dooley. Mr. Dooley earlier this 
year won a judgment for $1.5 million 
for 15 plaintiffs he brought up from 
Florida. But he does not win all the 
cases he tries. The Reporter lists Mr. 
Dooley as plaintiff’s attorney in a sec- 
ond case in which his client sued 
when his car struck the 79th car of a 
freight train. This turned out to be a 





HieNATIONAL UNDERWRITER 


Vote Next Week On Profit 
Sharing At St. Paul F.4M. 


ST. PAUL—Stockholders of St. Paul 
F. & M. group will decide at their 
annual meeting Feb. 2 whether an em- 
ploye profit-sharing plan is to be 
adopted. Under the proposed plan all 
employes who do not receive overtime 
pay would receive a proportion of the 
company profits whenever operating 
earnings permit. About 900 people 
altogether in all offices of the com- 
panies would be affected. 





directed verdict of not guilty. It has 
been reported also that Mr. Dooley has 
never won a maritime case. 

Since Sept. 1, in contested cases, the 
defendants have won 119 and the 
plaintiffs 93. Total damages awarded 
were $3,273,958 on a demand of $6,- 
144,200. 
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A capable employee’s loss was a hard blow, 


“There are no circumstances, however 
unfortunate, that clever people do not 
extract some advantage from them.” 
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Trainer Takes Helm 


Of Cincinnati Board 


Jack R. Trainer is the new presi- 
dent of Cincinnati Underwriters Assn., 
succeeding Arthur M. Peck Jr., who 
has held that post for three years. 
The new vice-president of the asso- 
ciation, one of the oldest local boards 
in the country, is Paul S. Thompson. 

One of the first tasks confronting 
the new officers will be to find an 
executive secretary. Joseph F. Schweer 
who has managed the affairs of the 
association for some 40 years died last 
week. 

Mr. Trainer is vice-president of 
Walter P. Dolle & Co., having joined 
that agency in 1954 after an under- 
writing career with Ohio Casualty in 
its Cincinnati office. He has long been 
active in CPCU affairs, presently serv- 
ing as president of the Cincinnati 
chapter. He was general chairman of 
Cincinnati’s fire prevention week last 
October. 

Mr. Thompson is also a prominent 
member of the Cincinnati chapter of 
CPCU, having been its first president. 
He is vice-president of Gustav May 
& Co. 

The new officers were elected by 
the governing committee, after its 
membership had been altered at the 
annual meeting of the general mem- 
bership. Mr. Trainer was elected to a 
two-year term, along with Robert W. 
Vogt and John E. Young. L. C. Gra- 
ham and Max Bernstein are the retir- 
ing members. Board members whose 
terms continue are Mr. Peck, Eppa 
Rixey III, Mr. Thompson and William 
H. Wagner. 

In Mr. Peck’s administration, the 
local board became coextensive with 
Ohio Assn. of Insurance Agents and 
National Assn. of Insurance Agents. 


Increase Bond Amounts 
On Federal Leased Lands 


The Department of Interior has 
raised oil and gas lease operators’ 
drilling bonds from $5,000 to $10,000 to 
increase protection for the surface 
owners of land under lease from the 
federal government. Drilling bonds 
protect these owners from damages to 
crops and improvements on land be- 
ing used for oil and gas develop- 
ment. 

The increase to $10,000 was made 
in view of rising values of land im- 
provements. The $5,000 bond has been 
in effect since 1920. 


Adams Of Wyoming Resigns 

Robert Adams, Wyoming insurance 
commissioner for the last 11 months, 
has resigned. Gilbert A. D. Hart has 
been named acting commissioner. 


REINSURANCE 
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Local Press Gives Plug 


To St. Paul Insurance 

ST. PAUL—The insurance industry 
centered here got prominent attention 
in this month’s “progress _ edition” 
of the St. Paul Sunday Pioneer Press, 
Two pages were devoted to recent in- 
surance building projects. 

Among the downtown building; 
mentioned were the $5 million home 
office building of St. Paul F.&M: 
the $2.5 million new home of Minne. 
sota Mutual Life; the $2 million build- 
ing of Degree of Honor Protective 
Assn. (now under construction), and 
the recently purchased home office 
building of North Central Life. 

In the outlying sections of the city 
are the new $800,000 home office of 
Group Health Mutual; the $1 million 
home of Mutual Service Life, and 2 
$150,000 addition to the home office 
of St. Paul Mutual. 


Dallas Claim Managers 


Council Names Officers 


Dallas Casualty Insurance Claim 
Managers’ Council has elected Dock 
Hoffman of Employers group presi- 


dent; Udell Matthews, Texas En- 
ployers Ins. Co., vice-president, and 
Henry Wilbourne of Massachusetts 


Bonding secretary-treasurer. 


British Group N. Y. 
Facilities Joined 


As the first major step in the con- 
solidation of Commercial Union-North 
British, the metropolitan and_ brok- 
erage and service department of North 
British has been moved from 150 to 
156 William Street, New York, where 
it will be housed with the metropolitan 
department of Commercial Union. 

Activities and facilities will be co- 
ordinated and expanded. While the 
two departments will not be complete- 
ly consolidated for some time, the) 
will work closely under one manage- 
ment team comprised of V. C. Lock 
Kenneth W. O’Leary and Peter Bart 
Mr. Lock has been manager of Conm- 
mercial Union’s metropolitan depatt- 
ment and Mr. Barr has been associated 
with him. Mr. O’Leary has been in 
charge of the similar North British 
operation. 


Schmidt Elected President 

D. R. Schmidt, Employers Mutua 
Liability of Wausau, has been electe 
president of Mutual Managers Asst 
of Northern California. M. D. Rudgers 
Lumbermens Mutual Casualty, is th 
new secretary. 
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with caution, as the variables which 
affect today’s market may not be op- 
erative in the years ahead. 

It is not important to ascertain if 
there will be more automobiles on 
the highway in the future, but rather 
to determine the growth of automo- 
bile registrations in the next 10, 15 
or 20 years. 


Short Run Market Important 


While the long run automobile in- 
surance market is important, the short 
run should receive attention in order 
that we may fully understand how 
we get from one point in the current 
scene to another in the distant future. 
Factors which affect year to year 
changes should be examined, for the 
long run is made up of a series of 
short runs. 

The best available statistical meas- 
ure for gauging the automobile in- 
surance market is automobile regis- 
tration data, since it determines the 
level of automobile premiums. Esti- 
mates of the number of cars insured 
by state are made available from time 
to time. The most recent estimates 
indicate that about 80% of all cars 
in use are insured. In the post war 
period it is noted that as automobile 
registrations grew, “car years” or in- 
sured cars increased at a somewhat 
faster rate. The effect of state safety 
and responsibility laws will undoubt- 
edly increase the percentage insured 
in future years. 


Income, Population Data 


Use of car registrations as the cri- 
terion in projecting future markets for 
automobile insurance, rather than dol- 
lar values of auto coverage sales, 
avoids the problem of territorial rate 
differentials as well as the general 
problem of long run inflation. A re- 
cent study states that with respect to 
the use of insurance dollar sales as a 
correlative factor, some extreme di- 
vergences by certain states appear un- 
avoidable. Thus in New York, sales of 
automobile liability insurance appear 
abnormally high because of high rates 
in the New York City area, and by the 
same token, sales of physical damage 
insurance in New York are unusually 
low. In addition, once the market for 
automobile insurance is estimated in 
terms of number of automobiles, a 
further estimate may be made, affix- 
ing the dollar sign by application of 
projected territorial rates. 

Most studies indicate that income 
and population are highly correlated 
with automobile use factors. This is 
perhaps fortunate, since statistically 
reliable estimates on these subjects 
are available from government and 
private organizations. 


Must Consider Difference 


Since regional and area differences 
exist, use of estimating equations for 
automobile registration levels, based 
on data from too large a geographical 
area, generally yield unsatisfactory 
answers when the market area under 
consideration is a smaller territory. 
To obtain projections, we may em- 
ploy a dependent variable—auto regis- 
trations. In addition, we may use two 
Principal independent variables—in- 
come and population. As a prerequi- 
site to any detailed analysis, some of 
the relationships between variables 
and the characteristic manner in 
which they operate should be consid- 
ered. 

A study of prewar automobile re- 
gistration levels concluded that new 
car sales can be used as a rough in- 
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Estimates Car Registrations In 1980 As Best Key To Auto Market 


(CONTINUED FROM PAGE 2) 


dex of consumer income. The high 
prewar correlation between personal 
income, and automobile demand and 
registration growth is certainly in evi- 
dence during the post-war period. 
Combining prewar figures on income 
with post-war data, in order to esti- 
mate the trend of future registrations 
is unrealistic. 


Post War Spending 


The post-war years include signifi- 
cant shifts in consumer spending pat- 
terns as well as in distribution of in- 
come. For instance, in the post-war 
period a larger share of the consumer 
dollar went for automobiles. From 
1935 through 1941 on a constant (1954) 
dollar basis, personal consumption ex- 
penditures for new and net purchase 
of used cars to all personal consump- 
tion expenditures average approxi- 
mately 3%. From 1948 through 1958 
the comparable figure was about 5%. 
Also the percentage of families own- 
ing automobiles rose _ significantly 
after World War II from 54% in 1948 
to 73% in 1958. 

The demand for automobiles is ex- 
tremely sensitive to changes not only 
in current income but also prospective 
income. Prospective income although 
not empirically measurable may be 
considered greatest during periods of 
prosperity such as certain post-war 
years. When consumers feel confident 
of the future they capitalize that fu- 
ture in current expenditures, assisted 
by time payments. Generally, during 
boom periods the public will purchase 
new cars and retire old cars more 
rapidly. 

From 1946-1957 new car purchases 
were at an average annual rate of 
5.4 million cars, with an average of 
3.1 million cars scrapped. Net additions 
to registrations during this period 
were 27.6 million cars. Future levels 
of additions to registrations expressed 
as a percentage are estimated be- 
tween 4% and 6% per annum. 


Registrations Dropped Slightly 


Stability of the automobile insur- 
ance market is highlighted by the fact 
that in periods of declining personal 
income, a rapid contraction in new 
car purchases can occur without any 
significant drop in usage. From 1929 
through 1933 nationwide automobile 
registrations dropped only 10%, while 
factory sales of new passenger cars 
during this same period declined 65%. 
Total automobile liability premium 
volume remained substantially the 
same during the period. This is one 
reason why dollar expenditures for 
cars cannot accurately describe the 
market for automobile insurance. Be- 
cause of the business downturn, re- 
gistration of new automobiles in the 
first half of 1958 was about 23% be- 
hind the comparable 1957 period. 

Population data, unlike income, 
usually does not decline, even though 


the rate of increase may be slowed 
as in the 1930s. Population data can- 
not explain short run fluctuations in 
automobile registrations. Such changes 
can, however, be attributed to income 
factors. The income effect therefore 
predominates in explaining changes in 
levels of automobile registrations. One 
of the items to be considered in re- 
lating population and the automobile 
insurance market is the effect of -city 
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size on ownership. The larger the city 
population the smaller the percentage 
of families owning cars. For example, 
in cities with less than 10,000 popula- 
tion, about 80% of families own cars. 
In cities of 500,000 or more, only 57% 
of families own cars. 


- Market Saturation 


Another device for analyzing trends 
by area is the ratio of civilian popula- 
tion per passenger car. The nature of 
curves plotted from these data for the 
U.S. and individual states suggests 
both an upper and lower limit to the 
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all forms of excess 
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which provide adequate 
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ratio of population levels. Another way 


' of looking at this is to consider the 


lower limits (car per civilian popula- 
tion) in terms of “market saturation”’ 
for automobiles. In 1946 the number 
of civilians per passenger car for the 
U.S. was five, while in 1958 this figure 
was approximately three civilians for 
every passenger car registered. This 
indicates a limiting factor to rates of 
increase in registrations. 

Relating population data to automo- 
bile registrations does not imply that 
population has any appreciable short 
run, direct effect on automobile re- 
gistration levels. Population data is 


'-used more as a point of reference in 


the “short-run” and as a “long-run” 
factor. 

Trends in average age of automo- 
biles at time of scrapping is another 
factor to be considered in analyzing 
the short run growth of private pas- 
senger car usage. Average age has in- 
creased over two fold since 1925 while 
accumulated mileage was nearly five 
times as great at time of retirement. 


Other Conclusions 
The relatively high 1952 average 
car retirement age of 14.3 years re- 


flects in part the prolongation of the 
life of cars due to wartime restric- 


| tions. A recent estimate places current 
’ average life of a car between 10 and 


12 years. Shortening of car life may 
mean that motorists want newer and 
better cars. Here again the income 
effect comes into play. However, the 
factor of more car durability has 
certainly contributed in part to the 
growth stock of automobiles in the 
US. 

Other factors to be considered in 
estimating demand for automobiles 
and levels of registration are: Price of 
new and used cars relative to con- 
sumer income; new model stimuli 
advertising etc.; financing 
terms; trend toward movement to the 
suburbs; quality and quantity of pub- 
lic transportation facilities within an 
area, and cost of repairing automo- 
biles and of replacement parts. 

In 1950, the U.S. population was 
152 million, personal consumption ex- 
penditures were $216.8 billion, and 
auto registrations were 40.2 million. 


_ In 1958, these figures were 173 mil- 


lion, $268 billion and 57 million re- 
spectively. In 1980, it is estimated 


_ that the population will be 231 million, 


with personal expenditures of $493.5 
billion. By correlating the expendi- 
tures and population estimates with 
auto registrations as the dependent 
variable, a projection of 110 million 
registrations is obtained. By introduc- 
ing a limiting factor, based on indica- 
tions that saturation of the automobile 
usage factor will reduce the rate of 
increase of registrations in future 
years, a figure of 77 million registra- 
tions results. One estimate by a prom- 
inent economist suggests that satura- 
tion would be reached today at one 
car for about every two persons, or 
that 30 million more cars could be 
added to the present stock of auto- 
mobiles. Practical economic considera- 
tions, however, may be a bar to this 
possibility. 


Liberty Mutual Advances Foster 

Liberty Mutual has appointed James 
A. Foster assistant vice-president and 
director of policyholder services for 
the personal sales department of which 
he has been assistant sales manager. 

Mr. Foster joined the company in 
1934 at New York. In 1937 he was 
transferred to the home office where 
he served in various sales administra- 
tive and management capacities until 
his new appointment. 


Set Up Non-Admitted 
Reinsurer Approved 
List In Colorado 


The Colorado department has estab- 
lished a list of approved qualified non- 
admitted reinsurers. Only Illinois and 
Massachusetts heretofore have had 
such lists. The department order states 
that if a company has ceded risks to 
any insurer not admitted in Colorado 
or not approved as a qualified non- 
admitted reinsurer, no credit can be 
taken for reserves on risks ceded to 
the unauthorized company. This ap- 
plies to all such risks and not just 
the Colorado risks so ceded. Names of 
groupings such as “French Reinsur- 
ers” or “Overseas Underwriters” or 
“British Reinsurers” will not be ac- 
cepted. For risks ceded to reinsurers 
liability must be set up in the annual 
statement and surplus decreased by a 
like amount. 

The companies approved by the de- 
partment are: Alliance Assurance, All 
States Life of Texas, American Agri- 
cultural Mutual, American Independ- 
ent Reinsurance, American Mutual 
Reinsurance, Amicable Life of Texas, 
Confederation Life of Canada, Consol- 
idated American of South Carolina, 
Constellation of New York, Constitu- 
tion of New York, Copenhagen Rein- 
surance, Dominion Life of Canada, 
French Union of Paris, General of Tri- 
este and Venice, George Washington 
Life of West Virginia, Great National 
Life of Texas, Guarantee of North 
America, Illinois Fire of Chicago, Im- 
perial Life of Canada, Jefferson of 
New York, La Paternelle of Paris, 
Lititz Mutual of Pennsylvania, London 
Lloyd’s, Michigan Life, Motorists Mu- 
tual, Mutual Life of Canada, National 
Life of Canada, Newfoundland Amer- 
ican, New Rotterdam, New York 
F.&M. Underwriters, Nordisk Re, North 
American Life of Canada, Pan Amer- 
ican of Houston, Pilot Life, Plymouth 
Re of Boston, Rockford Life of Illinois, 
Security Mutual Life, Security Na- 
tional of Texas, Skandinavia of Den- 
mark, Standard of Oregon, Swiss Na- 
tional, Transatlantic Reinsurance, Un- 
ion & Phenix Espanol, Union Reinsur- 
ance of Zurich and Urbaine Fire of 
Paris. 


Mutuals Increase CPL 
Rates In Pa. And N. C. 


Mutual Insurance Rating Bureau 
has increased comprehensive personal 
liability rates by 50 cents to owners 
and tenants of one-family dwellings in 
North Carolina and Pennsylvania. 
Farmers CPL is increased by $4 in 
North Carolina and $6 in Pennsylvania. 

The bureau also has revised CPL 
and farmers CPL rules in Pennsyl- 
vania to restrict motor boat, midget 
auto and swimming pool coverage as 
has already been done in all states 
except Louisiana, Minnesota, Missis- 
sippi, New Jersey, New York and Wis- 
consin where the revision is pending. 


Miss Berkman Promoted 


National Bureau has advanced Miss 
Joan Berkman from actuarial super- 
visor to assistant actuary. She joined 
the actuarial division in 1949 and has 
been in charge of all boiler and ma- 
chinery matters for several years. 
Heads Convention Site Committee 

Assn. of Insurance Attorneys has 
appointed Alfred F. Celentano of New 
Haven chairman of the committee to 
select the location for the 1961 conven- 
tion. This year’s convention will be 
at St. Louis, April 7-9. 
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To Have TV Premier New 
“Biggest Bridge in Action,” a motion | _ 5°C# 
picture produced by Mutual Benefit D. Sha 
H.&A. to promote the hiring of handi- handle 
capped people will be premiered over | 2 CO"! 
local TV stations soon. The 27-minute | 4 Se! 
film was produced at the request of Biiton 
the President’s Committee on Employ- Mr. ; 
ment of the Physically Handicapped, | ons 
The plot concerns a bridge construc- Under be 
tion worker who becomes disabled ciety “ 
and subsequently rehabilitated and re- preside 
turns to work despite his wheel chair. stitute | 
A former Mutual of Omaha employe, educati 
who in real life is crippled by polio, uot 
plays this role. F . 
The movie will be shown by the > 
President’s Committee, and then Mu- eral ch 
tual of Omaha general agents will pre- | ™@™ 
sent it for screenings before local civic ong . 
and educational groups. ie rs 
Interested individuals or groups CU 
may obtain prints through Modern , 
Talking Picture Service Inc., which vom tr 
has offices in principal cities through- of CPC 
out the country. — a wi 
Discusses Company Pension Plans | ‘nt; I 
MILWAUKEE—Allan K. Shakleton, | Preside 
Lincoln National Life, Milwaukee, | "etary, 
discussed “What’s New in Company | ent, t 
Pension Plans” at the January meet-} Anotl 
ing of Wisconsin chapter of American | 24S as 
Society of Insurance Management. Dudley 
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Useful to you re: 
; The | 
and your clients...) .°"°, 
chairs, 
M** BROKERS and agents use our | They r 
brochure, “Appraisal Procedure,” | suit in . 
in discussions with their clients. It ex- The ¢ 
plains the step-by-step procedure fol- Colorad 
lowed in authoritative appraisals of dard. 1 
industrial, commercial and institutional : 
: the age! 
| properties. 
| “Appraisal Procedure” also answers | 2 accot 
| the many and — borage sas about Illinc 
appraisals your clients may have. 
‘oe booklet, “What The esineomnll inc 
Should Know About Fire Insurance” 
| (100 pages of valuable information) 
| will also be appreciated by your clients. 
A supply of these brochures and 
booklets is available to you without 
cost or obligation. Write Dept. NU. 
Kan > 
THE LLOYD-THOMAS co. = III 2 
Recognized Appraisal Authorities Cy 
4411 Ravenswood Ave., Chicago 40, Il. “= 
Offices Coast to Coast. 
First for Factual Appraisals Since 1910 
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Shaw Publicity Head 
Of CPCU Annual Meet; 
New Chapters Farmed 


Society of CPCU has named Howard 
D. Shaw public relations consultant to 
handle the national publicity program 
in connection with the annual meeting 
and seminars to be held at the Statler- 
Hilton Hotel, Detroit, Sept. 14-16. 

Mr. Shaw was director of public re- 
lations for American College of Life 
Underwriters and the American So- 
ciety of CLU from 1953 to 1959. He is 
president of the recently organized In- 
stitute of Management Services, an 
education service with headquarters in 
West Chester, Pa. 

Mr. Shaw will work with D. A. Lin- 
dow, Michigan Mutual Liability, gen- 
eral chairman, and Donald W. Dick- 
man, Detroit agent, publicity chair- 
man, and will cooperate with Ameri- 
can Institute in connection with the 
all-industry luncheon at which the 
CPCU designation will be conferred 
upon the 1960 candidates. 

The southern Connecticut chapter 
of CPCU has been formed. Officers 
are William A. Sherry, agent, presi- 
dent; Richard D. Knott, agent, vice- 
president; Robert H. Hold, Home, sec- 
retary, and Ronald I. Zimmerman, 
agent, treasurer. 

Another new chapter at Shreveport 
has as officers J. B. Harris, president; 
Dudley V. Snow, vice-president; and 
Robert E. Feron, secretary-treasurer. 


Grants Sue Beery 


The Grant agency of Denver has 
filed damage claims against Commis- 
sioner Beery totaling $285,000. It is 
the contention that Mr. Beery put the 
agency out of business while acting 
without authority as _ receiver for 
Mountain Standard of Denver. 

The suit is an answer to a suit filed 
earlier by Mr. Beery against the agen- 
cy and its owners, Mr. and Mrs. Charles 
J. Grant. 

The Grants charge Mr. Beery took 
over their property, including desks, 
chairs, files and records last June. 
They retrieved part of it by filing a 
suit in July. 

The Grant agency had an exclusive 
Colorado contract with Mountain Stan- 
dard. The Colorado department said 
the agency owed the company $150,000 
in accounts receivable. 





Illinois Brokers Elect 
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Joseph S. Gerber, Illinois insurance 
director (right), congratulating Wirt 
W. Stafford on his election as presi- 
dent of Insurance Brokers Assn. of 
Illinois. Other officers named are Le- 
Grand A. Flack, 1st vice-president; 
Edward T. Thilman, 2nd vice-presi- 
dent; Glenn H. Koch, secretary, and 
H. H. Holcomb, treasurer. All are of 
Chicago with the exception of Mr. 
ack, who is of Effingham, III. 
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H2NATIONAL UNDERWRITER 


Dismiss Cal. Suit vs 
Hopps In R. I. Case 


Eugene Clifford, attorney for Stew- 
art Hopps, has telegraphed The Na- 
tional Underwriter: 


On Jan. 6, 1959, superior court of the 
state of Rhode Island dismissed the 
$7,984,000 suit against Stewart B. 
Hopps, Geraldine R. Hopps and U. S. 
Marine & Foreign Securities, which 
suit had been brought jointly by the 
receiver of the Rhode Island and the 
insurance commissioner of California. 
At this time the California department 
notified the press that it would not 
join in the dismissal and that it in- 
tended to pursue the suit separately. 
Over a year has now passed with no 
action by the California insurance de- 
partment and this week superior court 
Judge Keating at San Francisco dis- 
missed the suit against the Hoppses 
and U. S. Marine & Foreign Securities 
with prejudice against the plaintiffs 
and with costs granted to the defend- 
ants. 


Medical Testimony Is 
Discussed At Chicago 


(CONTINUED FROM PAGE 2) 
mony. The system now is permanent 
in the trial rules in that state. 

He pointed out that last year New 
York had impartial medical testimony 
on 76% of cases before trial, 12% of 
the cases during trial and 12% which 
went on to completion of the trial. He 
added that the defendant in New York 
can still have a doctor of his choice, 
but if a defendant does get examined 
by his own doctor and then later asks 
for an examination by the panel, it 
“doesn’t look so good.” 

Mr. Rowe dealt with the separations 
possible of liability and damage issues 
in tort cases (rule 21.) He said the rule 
is now under attack, “but it will re- 
main with us, however,” and the ap- 
plication of trial for damages after lia- 
bility has been decided has as many 
variations as there are judges. 

The rule has been attacked as a vio- 
lation of the 7th amendment of the 
Constitution—where any case involv- 
ing over $20 trial by jury is allowed 
—he said. A jury of 12 trying the 
liability portion and another jury of 
12 the damages is not trial by jury 
precisely as the Constitution states it, 
he declared. Another objection is that 
the tort has indivisible elements and 
if these elements are separated, the 
current conception of the tort is des- 
troyed. 

Objections to the contrary, quite a 
few judges like the separation while 
others are definitely against it, he 
said. In any event, the attorneys on 
both sides must agree to the separa- 
tion before it can be handled in this 
fashion. Parenthetically, he noted that 
a judge could settle the fact that there 
is liability and then put the damage 
section trial very far down on the 
docket. 

Mr. Rowe opined that courts should 
be receptive to the idea of trying a 
case for liability, and if there is none 
would not have to go ahead with the 
damages portion, thus saving time and 
money in procuring of experts. The 
pioneer jurisdiction of this type of 
trial has been in Chicago and 12 cases 
have been tried so far. 


Epley Ohio Special Agent 

Guarantee Mutual of Worcester, 
Mass., has appointed Robert E. Epley 
as Ohio special agent. He was formerly 
with John Raone, Baltimore adjusters, 
and Nationwide Mutual. 


Agency Managers Adds 


Three More Companies 

Agency Managers Ltd. of New York 
has been appointed U. S. casualty re- 
insurance managers by Skandinavia 
Constitution, and Unity Fire & Gen- 
eral. 

Agency Managers has long been cas- 
ualty reinsurance managers for North- 
ern of London, Citizens Casualty and 
American Home. In future, according 
to Ben D. Cooke, president of Agency 
Managers, all new and renewal con- 
tracts will be on behalf of all six com- 
panies. 


Combined Expands 

Combined of Chicago has been li- 
censed in Nova Scotia, Manitoba and 
New Brunswick, and now has licenses 
in six Canadian provinces, the others 
being Quebec, Ontario and British 
Colombia. 

The company intends in March to 
open a sales office at Melbourne, 
Australia. It is licensed in New South 
Wales. 

The following month an office will 
be opened in Puerto Rico. 
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Transamerica Merger 
With American Surety 
Gets Stockholder Nod 


Transamerica Corp. has announced 
that it has accepted 51% of the stock 
of American Surety from holders who 
agreed to exchange it on the basis of 
two shares for three. The offer extends 
to Feb. 15. 

Horace W. Brower, Transamerica 
president, indicated that American 
Surety group’s operations and facilities 
will be integrated with Pacific National 
Fire, though the two will operate sep- 
arately for the present. 

Vahratian Promoted At Detroit 

Standard Accident has appointed 
Ervin Vahratian assistant manager of 
the company’s Detroit branch office 
claim department. He joined the com- 
pany there in 1951 as junior claim 
representative, became claim adjuster 
in 1954 and claim supervisor in 1956. 


T. R. Gamble, Gamble Enterprises 
and former Secretary of Treasury as- 
sistant, has been renamed to the board 
of Transamerica Corp. 
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| Here’s the plan that fits 
their needs ...and budget 























NEW HOMEOWNERS—and there are 
more of them every day—need the 
advice of an experienced agent in set- 
ting up an insurance plan. Where the 
purchase of dwelling coverage was 
once a fairly simple matter, the buyer 
is now faced with a range of forms 
which makes the choice of the “right 
plan” a difficult one. 

It’s here that the agent can provide 
firm footing, either by a recommenda- 
tion based on firsthand knowledge of 
the buyer’s needs and situation, or 
through laying the ground for an in- 








formed choice by the effective use of 
coverage folders and comparison 
charts. 

But, how to reach these new home- 
Oowners—and in time. There are ways 
to do this; consistent advertising is 
one of the best. We provide agents 
with pre-approach mailings, and they 
use more of them each year. Our spe- 
cial agents can show you examples 
of these field-tested mailings that will 
aid you in getting a full share of the 
homeowners package business. See 
one of them soon. 


vsti, L/ealou/bfidud, 


INSURANCE COMPANY 


Indianapolis 7, indiana 


Western Department: Omaha 2, Nebraska 


FIRE + CASUALTY »- AUTOMOBILE + INLAND MARINE 
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FeNATIONAL UNDERWRITER 


Chicago Rate Hearing Is Recessed 


(CONTINUED 


-keeping be set up similar to 
{ the Texas fire record system 
r by data is compiled by munici- 

‘ty rather than by merely state or 
ounty. 

The respondent, Cook County In- 
spection Bureau, was represented by 
John P. Barnes of the law firm of Mc- 
Leish, Spray, Price & Underwood. He 
‘aid the absence of a survey was the 
sity’s own fault. The companies, he 
.id, were more than willing to make 
1 survey because of the “increasing 
vo'ume of fire losses in Cook County 
which suggested the possibility of 
serious deficiencies in the fire depart- 
ment.” Fire losses in the county 
amounted to $20 million in 1953 and 
rose to $28.9 million in 1957. 


ON PAGE 2) 


Beginning in the spring of 1958, the 
bureau tried repeatedly to get Fire 
Commissioner Cuinn to request a 
survey, but the latter replied he was 
not ready for such a survey until he 
had completed planned improvements. 
It was not until Dec. 8, 1959—after 
the city filed for a rate reduction— 
that the fire commissioner requested 
National Board to make the survey. 
It is scheduled to begin Feb. 15. 

Mr. Barnes declared that the city’s 
figures purporting a 12% profit are 
erroneous. If the Jan. 30, 1959, rate 
increase had been in effect during the 
base period, the profit still would have 
been only 1.8%—far below the per- 
missible 6%. 

The bureau, 


in response to the 
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Rates—$22 per inch per insertion—1 inch minimum—sold in units of half-inches. Limit— 
0 words per inch. Deadline 4 P.M. Friday of week before publication in Chicago office— 
75 W. Jackson Blvd. Individuals placing ads are requested to make payment in advance. 
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SPECIAL 
AGENTS 


Large multiple line stock company is ex- 
panding operations and has excellent op- 
portunities for field men with 2 to 4 years 
experience. 


CASUALTY FIELD MEN 
Up-tat> N. Y., Louisiana 


FIRE OR MULTIPLE 
LINE FIELD MEN 
Lovisiana, Penna. & Texas 


Send complete resume including experience, ed- 
ucotion & salary desired to: 


GREAT AMERICAN INSURANCE CO. 
99 John St. New York 38, N.Y. 
All Replies Confidential 


SPECIAL AGENT 

Top progressive multiple line company requires 
two capable and energetic special agents for 
assignments in California territories. The two 
territories available are in most desirable areas 
and the salary and benefits quite attractive. 
Write full particulars in confidence to: Box L-89, 
c/o The National Underwriter Co., 175 W. Jack- 
son Blvd., Chicago 4, Ill. 








DO YOU WANT A GOOD FUTURE? 


An expanding Multiple Line Mutual Company 
hos a field position open in mid-west. If you 
can produce quality business we can provide 
you advancement opportunities. Please give 
resume of qualifications and salary require- 
ments. Reply Box M-15, c/o The National Under- 
writer Co., 175 W. Jackson Blvd., Chicago 4, Ill. 








KENTUCKY FIELDMAN 
Fine old line stock company seeks expe- 
rienced multiple-line fieldman with strong 
casualty background. Our employees aware 
of this ad. Write in full confidence to Box 
L-97, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 








PRESIDENT WANTED 


Insurance Sales Executive Man to head 
insurance company. Must be experienced 
in All State or State Farm type of selling. 
In reply give age, experience, reference, 
and salary requirements. Replies confiden- 
tial. Box M 3, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 








SPECIAL AGENT — CENTRAL PENNA. 


Casualty or Multiple Line man is needed 
to take over well established Agency Plant 
operating out of Harrisburg, Penna. Appli- 
cant will be considered on experience and 
potential, although experience not prime 
factor. This offer is unusual and well worth 
investigating. Our employees know of this 
ad. Address Box M-5, c/o The National Un- 
derwriter Co., 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 


Special Agent 

Due to expanding business in area, progressive 
Mid-Western Multiple Line Stock compony has 
opening for a Special Agent in West Texas in 
the Panhandle. Prefer man now employed with 
wide acquaintance among aagents of the area. 
Fire and Inland Marine experience desired. Sal- 
ary commensurate with ability. Write Box L-66, 
c/o The National Underwriter Co., 175 W. Jack- 
son Blvd., Chicago 4, Ill. 








CASUALTY ADMINISTRATIVE ASSISTANT 
AVAILABLE 


12 years of strong casualty background. Under- 
writing, administration, state filings, loss con- 
trol, education, promotion. Field, home office 
experience. College degree. Age 39. Seek exec- 
utive opportunity with company. Reply Box L-98, 
c/o The National Underwriter Co., 175 W. Jack- 
son Blvd., Chicago 4, Illinois. 








INSURANCE CLAIM ADJUSTER 
for Home Office position. One experienced, 
particularly, in Bodily Injury Claims between 
the age of 30 and 40 years. When replying 
give experience, references and minimum salary 
expected. 
AMERICAN INDEMNITY COMPANY 

P.O. Box 1259 Galveston, Texas 








SPECIAL AGENT 

Due to expanding business in area, progressive 
Mid-Western Multiple Line Stock company has 
opening for a Special Agent in North and Cen- 
tral Texas. Prefer man now employed with wide 
acquaintance among agents of the area. Fire 
and Inland Marine experience desired. Salary 
commensurate with ability. Reply Box L-64, c/o 
The National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, III. 


OPPORTUNITY — SALES 


General Agency specializing in insurance for 
professional men requires high caliber young 
man to sell general lines on established cli- 
entel. Excellent possibility for an experienced 
general insurance salesman. Greater Cincin- 
nati area. Write Box M-8, c/o The National 
Underwriter Co., 175 W. Jackson B!vd., Chi- 
cago 4, Ill. 











BOND UNDERWRITER 


Expanding Southwestern Company needs young 
man with 4 or 5 years underwriting experience in 
bond business. Min. Age 25. Excellent oppor- 
tunity in Home Office with Good starting salary. 
Reply to Box L-95, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 








SUB-STANDARD AUTOMOBILE CARRIER 
WANTED FOR IOWA-MINN.-DAKOTAS 


Presently writing $350,000. in Direct Business an- 
nually, by appointing agents expect $1,000,000. 
in volume by end of the year. Low Loss Ratio. 
Reply Box M-I4, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Illinois. 








city’s request for data, says that its 
companies compile data for the coun- 
ty as a whole and the cost of provid- 
ing information for the city alone 
would be prohibitive. 

In his opening statement, Mr. 
Barnes challenged the city’s vaunted 
fire department streamlining, saying: 
“We expect to prove that there is a 
shocking misuse of fire department 
manpower by the officials in charge, 
resulting in undermanning of the fire- 
fighting equipment. 

“The finest equipment in the world 
is not an adequate defense against 
fires unless it is adequately manned,” 
he said, ““And we shall prove that the 
fire department in this city is re- 
peatedly and continuously  under- 
manned.” He said that many of the 
city’s fire-fighting companies operate 
with only three or four men on a piece 
of equipment. Under the fire depart- 
ment’s own standards, six men are 
required on each engine and hook and 
ladder truck and seven for each res- 
cue squad vehicle. National Board 
standards require six men per en- 
gine and seven per ladder truck. 


Admits Equipment Undermanned 


Fire Commissioner Quinn admitted 
that sometimes there were as few as 
four men per truck. He attributed this 
to special details, illnesses and fur- 
loughs. 

Mr. Barnes subpoenaed from the fire 
department lists of extra-curricular 
entertainment in an effort to show 
that many firemen were not always at 
their posts on the city’s time. He 
charged the city with giving him the 
“run-around” in that it did not satis- 
factorily comply with the subpoena. 
Missing were the fire department’s 
consolidated weekly absentee reports 
and orders affecting working hours, 
and he said he would ask the hearing 
officer to go to court to enforce the 
subpoena if these records were not 
produced. Mr. Danaher said they would 
be by Feb. 3. 

What Mr. Barnes did get in the way 
of records were reports that showed 
one out of five firemen participated in 
band, glee club and drill team activity. 
The reports included an order by Fire 
Commissioner Quinn which set up the 
drill team and provided that it should 
include one man from each company 
shift and one officer from each batta- 
lion shift. The fire department also 
came up with announcements of par- 
ticipation in several parades and Pan- 
American Games activities last sum- 
mer. Fire department officials claim 
that its personnel participated in most 
of the events in their spare time. 


Were Merely Replacements 


Most of the city’s witnesses have 
been fire department personnel and 
city administrators who testified about 
improvement and modernization in 
facilities, alarm system and _ water 
capacity that have been made since 
1946. In his cross-examination, Mr. 
Barnes showed that many of the 
called improvements were merely 
placements of worn-out items 
expansion to meet the needs of 
growing population. 





UNDERWRITING SUPERVISOR 


Casualty Underwriter for Supervisory Underwrit- 
ing position in Excess and Surplus Lines Division. 
Age 25-35 years with 5-10 years casualty under- 
writing experience. Good pay with fine oppor- 
tunity for advancement. 
CONTINENTAL CASUALTY COMPANY 
310 South Michigan Avenue 
Chicago 4, Illinois 
WAbash 2-7272, Ext. 713 
Please call or write for appointment. 
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At the outset, Mr. Barnes moved to 
restrict the scope of the hearing. He 
contended that the city’s allegations 
on its improved fire defenses were 
irrelevant to the hearing because they 
had no bearing on the rate classifica- 
tion. The motion is being held in 
abeyance, pending completion of the 
city’s case. 


Mark Kroll And Ohio 
Department Feuding 


(CONTINUED FROM PAGE 19) 
cinnati, and North American Equit- 
able Life, which has not written any 
business as yet but which acquired 
Independent Life of Baltimore last 
June. 

Mr. Kroll has resigned as president 
and chairman of both life companies. 
His theatrical ventures have caused 
much of his present opposition, though 
they were personal and did not involve 
any of his companies. He _ invested 
heavily in the unsuccessful 1957 re- 
vival of the Ziegfeld follies and _ has 
been the backer of a summer tent 
theater in Cincinnati for the past two 
summers. 

When Highway of Chicago was in 
a financial jam following the em- 
bezzlement of a substantial part of its 
assets, Mr. Kroll bought the company 
for practically nothing. He is reported 
to have put $600,000 worth of new life 
into Highway, which he then sold to 
a syndicate made up mostly of the 
former owners. He sold at a reputed 
profit and threw in for good measure 
Marquette Casualty of New Orleans, 
which he had acquired at about the 
same time he got Pan American Sure- 
ty. 


Reliance Agents Sell 
HO For Nassau Trip 


(CONTINUED FROM PAGE 1) 
can qualify each and every producer 
and all of their wives if the require- 
ments of $7,500 in booked premiums 
per producer and $5,000 for the wife 
are met. 

Agencies in towns with 10,000 or 
less population producing between 
$3,750 and $7,500 in eligible premiums 
will be awarded merchandise prizes 
in recognition of the limited potential 
in those areas. 

The trip includes the cost of trans- 
portation, seven days and six nights 
at the British Colonial Motel at Nas- 
sau, two meals a day, all hotel gra- 
tuities, a cocktail party and a sight- 
seeing tour of the island. 

Reliance estimates that, on an av- 
erage booked premium of $150, an 
agent can qualify for a single trip to 
Nassau by writing only 144 homeown- 
ers a week. 


Murphy, MacCollum In N. Y. 


For Public Service Mutual 


Public Service Mutual of New York 
has named Joseph D. Murphy, former: 
ly claim manager at Buffalo, specia 
agent there. He was with O’Hanlon 
Reports in Rochester and Buffalo be 
fore joining the company in 1945. 

James E. MacCollum has joined the 
company as special agent at Syracusé 





He was formerly special agent @ 
Commercial Union and of Boston, and 
prior to that was with U.S.F.&G. 





NOSKER EMPLOYMENT AGENCY 


Insurance Specialists 34 Years 
California Positions 
Agcy. Director—Life $15m 
U/50—V.P. Los Angeles 
610 So. Broadway Los Angeles 14 
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Aetna Fire Shows 
Over-All Gains In 
1959, High Volume 


Aetna Fire had an underwriting loss 
of $2,491,461 in 1959 compared with a 
loss of $1,469,484 in 1958. Premiums, 
however were up by 4.6% to a new 
high of $152,185,767, whereas they de- 
clined in 1958 by 3.1%. Policyholders 
surplus was up by $7,184,014 to $93,- 
790,499 at the end of 1959. 

Net investment income in 1959 was 
$7,266,332 compared with $6,158,710. 
Net income after taxes was $4,951,716, 
an increase of $11,068. 

Losses incurred to premiums earned 
by class of business were 47.5% for 
fire and allied lines; 58.4% on ocean 
and inland marine, and 61.2% on cas- 
ualty and surety. The over-all ratio 
was 61.2 compared with 60.8 in 1958. 
H. M. Mountain, president, noted in 
his report to shareholders that con- 
tinued emphasis on efficient operations 
brought the expense ratio down to 
40.4 from 42 in 1958. 

Mr. Mountain listed inflation and 
aggressive competition factors among 
the chief problems facing the busi- 
ness. Inflation has particular impact 
on loss costs and insurance to value, 
he noted, while competition through 
broadened coverages and reduced rates 
is creating downward pressure on po- 
tential profit margins. 

Premiums written by class of busi- 
ness were $73,562,666 in fire and al- 
lied lines, or 48.3%; $21,255,732 in in- 
land and ocean marine, or 14% and 
$57,367,369 in casualty and surety, or 
37.7%. Assets rose by $13,793,086 to 
$295,649,094. 


Fire Safety Effect On 
Better ‘59 Record Cited 


(CONTINUED FROM PAGE 19) 
Assn. of Fire Chiefs at a luncheon 
given by the board in New York. Mr. 
Miller noted that fire fatalities in 
1959 were 11,300 a decline of 200 from 
1958. Property losses were down nine- 
tenths of 1% to $1,047,073,000. 

Mr. Miller pointed out that although 
fire losses grow with the national 
wealth, they do not increase at the 
same rate. Studies have shown that 





FOR 1960 

THE BEST IN INSURANCE 

OPPORTUNITIES 

CASUALTY - FIRE-MARINE-B ONDS 
@ Fire Undw. Superv. ...... $10,000 
e@ Branch Mgr.—Casualty .. .$12,000 
e@ Bond Manager .......... $10,000 
e Claim Examiner ......... $ 7,200 
e Asst. Undwtg. Mgr. ...... $ 8,400 
e Asst. Marine Mgr. ........ $ 9,000 


e Casualty Operations Mgr. ..$12,000 


e Audit Supervisor ......... $ 9,000 
@ Systems Specialist ....... $10,000 
e Safety Engineer ......... $10,000 


@ Systems & Proced. Mgr. .. .$12,000 


CADILLAC ASSOCIATES, INC. 
29 E. Madison, Chicago, Ill. 


H. J. Roberts, Ins. Mgr. 
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FieNATIONAL UNDERWRITER 


the proportion of national wealth 
destroyed by fire has actually been 
declining, an indication of the effec- 
tiveness of fire prevention efforts. 
Paying tribute to the fire chief’s group 
and to civic and service organizations, 
churches, schools and other cooper- 
ative bodies, Mr. Miller said that in 
1959 National Board exceeded all past 
efforts by distributing more than 20 
million pieces of literature, including 
1.5 million posters, during fire pre- 
vention week. 

As estimated by the board, fire 
losses by month for 1959 and the two 
preceding years were: 


Month 1959 1958 1957 

Jan. 112,983,000 99,918,000 115,272,000 
Feb. 98,120,000 103,853,000 95,569,000 
March 99,610,000 102,722,000 104,565,000 
April 90,689,000 99,061,000 85,994,000 
May 81,597,000 85,633,000 79,045,000 
June 77,867,000 90,048,000 69,710,000 
July 82,334,000 80,782,000 77,814,000 
Aug. 74,660,000 75,491,000 78,364,000 
Sept 83,027,000 73,303,000 72,264,000 
Oct 71,160,000 73,393,000 77,753,000 
Nov 78,582,000 71,539,000 75,321,000 
Dec. 96,444,000 100,523,000 91,519,000 
Total 1,047,073,000 1,056,266,000 1,023,190,000 


Shoat Now Manager 
Of Producers F. & C. 


Gordon Shoaf has resigned as chief 
deputy of the Arizona department to 
manage Producers F.&C. of Phoenix. 
He was an aide to Director Bushnell 
for eight years and prior to that was 
with Alexander & Alexander at Los 
Angeles for 14 years. 


Charge Three’ Fraudulently 
Got Control Of Ga. C.&5. 


Three Chicagoans have been arrested 
at Atlanta and charged with fraudu- 
lently seizing control of Georgia Cas- 
ualty & Surety and siphoning off $1 
million of its capital. 

The three—Paul Temple, Roy E. 
Bishop and Eva Woodail—were ar- 
raigned before a U.S. commissioner on 
charges of using the mails to defraud. 
A letter mailed Jan. 20 in Washington, 
D.C., was cited. 

The defendants were not identified 
further, but Paul Temple of a Chicago 
suburb said he was an insurance exec- 
utive when he was fined $1,000 last 
week for drunken driving. His driv- 
er’s license was revoked for five years. 
Police records show a Paul Temple, a 
Chicago broker, was convicted and 
sentenced to one to four years in pri- 
son in 1952 for conspiracy to embezzle 
funds of Mutual Ins. Co., an affiliate 
of the defunct Illinois Automobile 
Club. That term was never served. 


Said Merger Planned 


The Post Office Department charged 
that the defendants represented to 
major stockholders of Georgia C.&S. 
that they would effect a merger with 
Eagle Fire of New Jersey. Temple 
claimed that he had a working ar- 
rangement with Eagle Fire in which 
$1 million would be added to the capi- 
tal of Georgia C.&S. 

Eagle Fire officials knew nothing 
about a merger and had no plans to 
make one. 

Letters were mailed to stockholders 
of the Atlanta insurer soliciting proxies 
favoring the merger. Temple was elect- 
ed chairman of Georgia C.&S., Bishop 
president, and Miss Woodall secretary. 

It was charged that shortly after 
Jan. 1, $400,000 was withdrawn from 
the company’s surplus, and _ subse- 
quently $500,000 of municipal bonds in 
the portfolio were placed as collateral 
for an alleged $300,000 bank loan. A 
$50,000 government bond was also 
cashed. 

The Paul Temple convicted in 1952 
of embezzlement was also fined $5,000 
and given two years probation in 1951 
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Chicago Insurance Buyers Hear Tax Talk 
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Officers of Chicago chapter of American Society of Insurance Managem :nt 


who were seated at the head table at the January meeting at which William K 
Traynor (fourth from left) of Arthur Young & Co., certified public accountants 
was the speaker. From left: Geoffrey J. Burns, Continental Illinos Na-i.n 

Bank, chapter treasurer; Frank A. O’Shaughnessy, assistant industrial rel .tion 
manager Container Corp. of America, vice-president; Ann Auerbach, Goldblat 
Bros., secretary; Mr. Traynor; Ewald R. Zimmerman, director of insuran 

American Bakeries Co., president, and G. E. DeWolf, insurance minag_r Jew !} 


Tea Co., a director. 


There is more than a little similarity 
between tax and insurance functions 
in a corporation, William K. Traynor 
of Arthur Young & Co., certified public 
accountants, told Chicago chapter of 
American Society of Insurance Man- 
agement at the January meeting. He 
said conservation of a corporation’s 
working capital against taxes levied 
was one phase, insurance manage- 
ment’s conservation role in respect to 
the corporate assets against the erosive 
action of accidents, fire, etc., and the 
way these losses are handled tax-wise 


the other. Here is a “meeting area of 
taxes of insurance.” He explained a 
number of 1958 internal revenue rul- 
ings relative to corporate insurance; 
details from the tax standpoint of 
certain aspects of involuntary losses 
and conversions of business property; 
some of the changes in self-insurance 
rulings relative to taxes; non-recogni 
tion of gain arising from ca ua! 
losses; U&O, and severance dama 
in connection with condemnation 
casualty losses. 

The chapter will elect next month. 





for attempting to bilk the government 
on a war contract and in 1947 was 
given two years probation for making 
a false statement to obtain $205,000 in 
government loans. In 1956, he suc- 
cessfully fought extradition to South 
Carolina for trial on charges of con- 
spiracy to force the sale of an insur- 
ance company at $1 million less than 
its worth. 


Ga. C.&S. Gets More Money 


Stieglitz & Co., New York Stock Ex- 
change firm, has acquired for clients 
and private investors of the firm a 
minority interest in Georgia Casualty 
& Surety of Atlanta for more than 
$600,000. Dominey-Dilbeck agency will 


continue to represent the insurer as 


supervising general agency in 10 
souther states. 
Capital and ‘surplus is to be in- 


creased immediately by $1 million to 
permit the company to absorb a sub- 
stantial increase in premium income 
from workmen’s compensation and 
other lines. 


Central Michigan A&H Underwrit- 
ers Assn. and members of the state as- 
sociation’s board met at Lansing this 
week to hear Frank Balluff of Illinois 
Mutual L.&C. and Jacque Caldeway of 
New York Life describe the new A&S 
course sponsored by Life Underwriters 
Training Council. The course will run 
from Feb. 15 to May 12. 
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Agent and company members of National Assn. of Mutual Insurance Agents’ 
Committee on more efficient office procedures at a meeting in the Washington 
office. From left in the front row are John J. Henry, Pennsylvania Lumber- 
mens Mutual; William L. Hitchcock, Norfolk & Dedham, and A. H. Field, 
Hickory, N. C. In rear row are C. Goodman Jones, Bluefield, W. Va.; Chester 
Parker, Middlesex Mutual; Phil Raddatz, Oshkosh; Earl A. Lamb, New York 
City; George R. McKiever, Miami, NAMIA first vice-president; Don L. Wentz, 
Shelby Mutual; William Graham, Richmond, Va., and John Keyser, Kalamazoo, 
NAMIA president. At the meeting of this and other committees in Washington, 
NAMIA appointed a committee to consider a supplement on automation to 
its simplified accounting manual, expanded its advertising plans to promote 
mutual insurance, and made plans for further studies on youthful driver 


problems. 
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Saves you Time and Money 


You eliminate typing on policy and renewals 
You eliminate bookkeeping 
You eliminate accounts current 


You eliminate endorsements and rating statements 





“Come into MERITmatic,” says Mr. Za... 
“The increased income’s fine!” 


If you can keep your best auto accounts by writ- America’s increased income plan. All part of 


ing competitively priced quality protection with Insuremanship*™ of course. 


a ball-point pen and delivering on the spot.... For the inside story, a note to our nearest office! 
MERIT matic not yet available in all states. Details on request. 
ZURICH INSURANCE COMPANY 

AMERICAN GUARANTEE AND LIABILITY INSURANCE COMPANY 
ZURICH LIFE INSURANCE COMPANY (an affiliate) 

135 South LaSalle Street, Chicago 3, Illinois 

OFFICES IN PRINCIPAL CITIES: New York, Boston, Providence, 
New Haven, Buffalo, Amsterdam, Orange, Philadelphia, Pittsburgh, 
Baltimore, Greensboro, Charleston, Savannah, Atlanta, Birming- 
ham, Canton, Cleveland, Cincinnati, Detroit, Grand Rapids, 
Minneapolis, Milwaukee, Chicago, Jackson, Dallas, St. Louis, 


vAu R | CH ¢ AM E RI CAN Kansas City, Denver, Seattle, Portland, Sacramento, San Francisco, 


payable quarterly or semi-annually. ... 
; : a se ait INSURANCE COMPANIES Fresno, Los Angeles, Phoenix. 
at’s MERI Tmatic. the key to Zurich- ® ©1950 Zurich-American Insurance Companies 





If you own all expirations, get new 
and renewal commissions monthly and 
have all record keeping done for you. . . . 

If the company bills your clients . . . if 
the policy is automatically renewable and 
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